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AHHoTauus. CornacHo AaHHbIM HeMeLkon hnpmbl Statista, cneumanuanpyrollencs Ha nony4YeHUN ¥ aHanu3se AaHHbIX O PbIHKaX
M notpebutensix, 60NbLIMHCTBO KOMMaHuMW, paboTaiowum B B2B-cektope, He yOensiloT OOIMMKHOrO BHMMaHuUA e-mail-
MapKeTUHry. TakuM KOMMaHWsIM CErofHsi HeAOCTaTOYHO oGecrneuyvBaTb BbICOKMI OOBbEM MpoAaX WM oxBaTbiBaTb BCe
Gonbluyto TeppuTOopUto. YTOOLI KOMNaHMA HapalumBana [AoXOoAbl M Bblaensnacb cpean KOHKYPeHTOB (MycTb Aaxe 3a cyeT
6ornee HA3KUX LieH) HYXKHO MOMEHSATb MapKeTUHIOBbIA NOAX0A: BMECTO LieH chOKyCUpoBaThbCsl Ha KITMEHTCKOM onbITe. e-mail-
MapKeTUHr npefocTaBnsieT BO3MOXHOCTb B2B-komnaHusM o6paTUTbCA K MOTEeHUManbHbIM MEPCMNeKTUBHbLIM KIUEeHTaM U
nomoraeT chopmMpoBaTh ayAUTOPUIO, NPeapacrnorioXeHHYH K BbICOKOMY YPOBHIO BOBIeHYEHHOCTU. A obecneyeHmne KNMeHToB
LieHHbIM KOHTEHTOM, B CBOIO 04Yepe/ib, MO3BONIAET KOMNaHM1 NOBbICUTL CBOU (PMHAHCOBLIE NOKa3aTesnu.

KnioueBble cnoBa. BZB-CeKTOp, e-mail-mapKeTuHr, NoNb30BaTeNbCKUA KOHTEHT, I/ICKyCCTBeHHbII?I WUHTEeNNIeKT.

Annotation. According to Statista, a German firm that specializes in analyzing data, most B2B companies don’t pay enough
attention to e-mail marketing. It's insufficient for these companies today to generate high sales or cover more territory. In order
to increase revenues and stand out from the competition, it’s necessary to change the marketing approach: instead of prices,
focus on the customer experience. E-mail marketing provides an opportunity for B2B companies to reach out to potential
prospects and helps to build an audience predisposed to a high level of engagement. Providing customers with valuable content
allows companies to improve its financial performance.

Keywords. B2B sector, e-mail marketing, user-generated content, artificial intelligence.

Llens B2B-mapkeTvHra — obecneudnTb BbICOKUA YPOBEHb MPOAaXK. OTOr0 MOXHO LOCTUTHYTb,
OPUEHTUPYACH HA NEPCMNEKTUBHBIX MOKynaTenen, NoHMMasa KOHKYPEHTOB M CO3aaBasl cTpaTervto, kotopas
BblAENUT KOMMaHWIO Cpeau ocTalnbHbiX. MapkeTvHr gormkeH ObiTb B LEHTPe BHMMaHus, Koraa
OCYLLECTBMSETCA Mpouecc B3aumogewncTeusa OusHeca ¢ GusHecom, pesynbTaToM KOTOPOro SBMAsieTcH
npoAaka nNpoAayKuMn Npon3BoACTBEHHO-TEXHNYECKOIO Ha3HaYeHNss O4HON KOMMNaHUM ApYyrown.

Korga peub nget o mapketuHre B B2B-cektope, BaXHO MOHWMATb, YTO BO BPEMS OCYLLECTBIEHUS
CAenoK Mexay KOMMaHusiMu, To4Kkamm KoHTakTa siBnsatTcea niogn. Otctoga 1 Bo3HMKaeT NoTpebHoCTb Ans
BusHeca genaTb aKkUEHT Ha NONOXWTENbHOM OMbITe Kaxaoro naptHepa. KomnaHun, paboTatoLue B aToM
ceKkTope, MOryT co3fiaBaTb LIEeHHOCTb M BbIAENATLCH CPean KOHKYPEHTOB, Aernasi CBOK SKOCUCTEMY Npoaax
NpoaormkeHnem busHeca.

E-mail-mapkeTvHr cumTaeTcst OAHMM U3 camMblX 3PDEKTUBHBIX MHCTPYMEHTOB MHTEPHET-MaPKETUHTA
Ha pblHkax B2B. Ha pucyHke 1 npegctaBneHbl pesynbTaTbl cpaBHEHUS 3PEKTUBHOCTU pPasfnyHbIX
MCTOYHMKOB NnaoreHepaumm B B2B-cekTope.
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PucyHok 1 — 3ddheKTMBHOCTb MCTOYHUKOB nuaoreHepauumn B B2B-cekTope [1]

PesynbTatel uccnegoBaHui 3HaveHusi e-mail-mapkeTuHra ana B2B-6usHeca, npoBefeHHble
nnatdgopmon Snov.io B 2021 rogy, nokasanu, 4to [2]:

1) kaHan 3neKTPOHHOW MOYTbl AN PacnpoCTPaHEHUs! KOHTeHTa ucnonb3ytT 93 % B2B-
MapKETOJI0rOB;

2) 3NeKTPOHHY MOYTY B KAYECTBE OCHOBHOIO KaHana 4yis AenoBoro obweHnst npegnountatoT 72 %
KINNEHTOB;

3) okynaemocTtb nHBecTmMuuin (ROI) B e-mail-mapkeTuHre coctasnsieT 4200 %.

B 2022 rogy yxe HedoCcTaTO4YHO B e-mail-MapkeTuHre ucnonb3oBaTb NepCoOHanM3aumio nuib no
umMeHun. [na Toro, 4tobbl B3aMMOLENCTBOBATb C BbICOKOAOXOAHBIMM KIMEHTaMuM Ha pbiHkax B2B,
HeobxoaMMo co3gaBaTb U ucnonb3oBaTe 6a3y Havbonee nepcnekTUMBHBIX KIMEHTOB. 3atem cneayeTt
noTpaTuTb BPEMS Ha n3yveHune nx «donesbix» Toyek. CocTaBrneHme KapTbl aMnaTnmM NO3BOMSIET MOHATL TO,
yTo Tpebyetca mokynaTenio, YTobbl 3aTeM peanunsoBaTb NMepcoHanu3auuio B NMCbMe Takum obpasom,
4yTObObI NPEANnOXNTE EMY UMEHHO TO, Yero He xsaTtaeT. M 0ba3aTensHO 3aKOHYMTb MUCbMO MPU3LIBOM K
aencteuio. Tak, N0 CTaTUCTUYECKUM [aHHbIM, NOMyYeHHbIM aMepPUKaHCKOW KOHCANTUHIOBOW KOMMaHWen
SmarterHQ, 72 % nokynatenen B cektope B2B npegnountaloT B3auMOOEWCTBOBATb C
nepcoHann3npoBaHHbIMWN MUCbMaMW.
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C6op MHopMauumM o KNMeHTax crnegyeT OCYLLECTBNSATb MOCPEACTBOM MPOBEAEHUS PErYNSPHbIX
MapKETUHIOBbLIX UMccreaoBaHun. CyllecTBYeT CunbHas MOMOXWTENbHas CBs3b MeEXAy YacToTou
npoBeAeHNs UCCNeaoBaHUmM, poCTOM M NPUBBLINBHOCTBLIO BnsHeca (pucyHok 2) [3].
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PucyHok 2 — Mpacpmk 3aBUCMMOCTH pocTa 1 NpubbINbHOCTU B3Heca OT YacTOoTbl NPOBEAEHNS
MapKEeTUHIOBLIX nccnenoBaHun [3]

DurpmMbIl, KOTOPbIE NMPOBOAST YacTble UCCregoBaHuA (MO KpanHen Mepe, exxekBapTanbHO), pacTyT Ha
70 % 6bicTpee 1 noyuTtn Ha 50 % npubbinbHee, YeM UPMbI, KOTOPbIE 3TOFO HE AenatoT.

CTOonUT OTMETUTDL, YTO UCKYCCTBEHHbIN MHTennekT (M) Takke aBnseTcs HEOTHEMITEMOM YacTblo B e-
mail-mapkeTuHre. OgHa M3 OCHOBHbIX NPeaoCTaBNsAeMbIX MM BO3MOXHOCTENW — 3TO aBToMaTtu3auus,
KoTopasi rapaHTMpyeT, 4YTo n1ucbMa byayT oTnpaBnsaTbCcs BoBpeMsi 6e3 He0OX0AMMOCTHM NIMYHOIo yYacTust
oTnpasuTtens. Wcnonb3yst TexHonoruto rnybokoro obyyeHusi, M moxeT cosgaBatb, TecTMpoBaTb U
yny4laTtb 3arofioBKM, C LENbl UCMOoNb30oBaHus Hambonee «uennsowmnxy. HemanosaxHyto pons NU
UrpaeT B CerMeHTaLun KIMEHTOB MO3BOMASA BbIOENUTL MPYMMbl B COOTBETCTBMM C UX NPEANOYTEHUSIMMU.
Bonee Toro, WM npegnaraet MHCTPYMEHT peTapreTnHra asisi NoBTOPHOrO BOBMEYEHMS Nonb3oBatenen. A
yTOObI M3yyaTb nonb3oBaTtene VI peanuayeT NpeavKTUBHYIO aHanUTUKy, TO €CTb CaMOCTOATESNbHO
HaxoOwuT, aHanM3upyeT U COPTUPYET OaHHbIE.

B2B-mapkeTonorn npu cosgaHumn e-mail-paccoinok Bce vawe npuberatot k UGC (User-generated
content (monb3oBaTenbCkoMy KOHTEHTY)). UGC — 3TO OpurMHanbHbI KOHTEHT, KOTOPbIN co3fdaeTcs
ayauTtopuen 6peHga. Im MoxeT ObITb BCe, YTO YrogHO, HAa4YMHas OT OT3bIBOB M KOMMEHTapueB B Griore u
3akaH4ymBas oto- n Bugeoponukamu. UGC cospaet 6nmsoctb GusHeca ¢ ueneson ayautopuen. OgHnm
M3 CambIX pacnpOCTPaHEHHbIX CNOCOBOB, C MOMOLLbIO KOTOPOro BpeHabl NCMOMb3YHT MOSb30BaATENLCKNN
KOHTEHT B 3NIEKTPOHHOI NoyTe Ha B2B-pbiHke, SBNSieTCs NpefocTaBneHne NaTU3Be340YHbIX OLLEHOK.

BaxHenwum TpeHaoMm B e-mail-MapkeTuHre Ha B2B-pbiHke SBNSETCA MHTEPaKTUBHLIA KOHTEHT. B
€ro Ka4ecTBe MOXHO UCMONb30BaThb:

1) onpocbl, aHKETUPOBaHME U BUKTOPWUHBLI A51s cbopa uHdopmaumm o nonb3oBaTensix;

2) cnana-woy 1 Kapycenu ¢ NnpeAacTaBieHHbIMU TOBapamu;

3) aHMMMPOBaHHbIE NPU3bIBbI K AENCTBUO, YTOOLI MOOYAMTL NONb3oBaTENEen NepenTn Ha LIeneByto
CTpaHuLy.

[obaBneHve nonb30BaTENbCKOrO W WMHTEPAKTMBHOIO KOHTEHTa SBMSETCH 4YacTblo CTpaTernu
renMmnduKaL M B NOYTOBOM MapKeTUHre, KoTopas poKyCcMpyeTcs Ha LUKIe BOBMEYEHWS!, BO3HArpaXXaeHUs
1 copeBHOBaHus. [laHHas cTpaTervsi N03BOMSieT NOBbILLATL BOBNEYEHHOCTb U NOSNIBHOCTD KITMEHTOB.

Paccblinkn sBnsTcs BaKHOW YacTbio U «KanenbHOro» MapKeTUHra; OHW NMOMOratT «B3pallmMBaTby
NnoTeHUMarnbHbIX KMMEeHTOB, «COrpeBaTby XONOAHbLIX KIMEHTOB U CO3[aBaTb ayTEeHTUYHbIA 0bpa3 GpeHaa.
Mpn NpaBUNbHOM MOAXOAE PACCHINKM CTAHOBATCA 3KOHOMMYECKU 3DPEKTUBHBIM CMOCOBOM yaepKaHus
KNMEHTOB W NPOABWXKEHMS NPOAYKLUMM, HE BbIMMSAA NPU 3TOM CITULLKOM «NPOAaXHbIM». Paccbinku moryTt
ObiTb B hopmaTte exeHedemnbHbIX MU eXEMECSYHbIX MH(OPMAaUUOHHBIX OloNneTeHen, coaepallmx
HOBOCTU U COObITUS OTPacnu, YHUKamnbHbIE COBEThI, UCTOPUIO OpeHaa.

Takum 06pa3zoM MOXHO cAenaTh BbIBOA, YTO TeHAEHLMN e-mail-mapkeTuHra ¢ 2022 rogy Ha pblHKe
B2B OyayT cBA3aHbl C CO34aHNEM NOMOXUTENBbHOIO KMMEHTCKOIO OMbITa U LEeNOCTHON LeHHOCTH BpeHaa.

CnUCOoK MCNonb30BaHHbIX UCTOYHUKOB:

1. B2B marketing benchmarks // Young Marketing Consulting. [OnekTpoHHbIn pecypc]. Pexum pgoctyna:
https://lwww.youngmarketingconsulting.com/b2b-marketing-benchmarks/. — Qata goctyna: 20.03.2022

2. 106 e-mail Marketing Statistics You Should Know In 2022 // Snov.io Labs. [OnekTpoHHbIi pecypc]. Pexum goctyna:
https://snov.io/blog/ e-mail-marketing-statistics/ . — AaTta goctyna: 21.03.2022.

3. MapketuHroBble uccnegoBaHuss B2B: uto HyxHO 3Hatb // Affde. [OnekTpoHHbIi pecypc]. Pexum poctyna:
https://www.affde.com/ru/b2b-marketing-research-what-you-need-to-know.html. — lata goctyna: 24.03.2022

4. Top 8 e-mail Marketing Trends in 2022 // Landbot. [OnekTpoHHbIl pecypc]. Pexum goctyna: https://landbot.io/blog/ e-mail-
marketing-trends-2022/. — Jata goctyna: 25.03.2022.

127


https://www.youngmarketingconsulting.com/b2b-marketing-benchmarks/
https://www.affde.com/ru/b2b-marketing-research-what-you-need-to-know.html
https://landbot.io/blog/email-marketing-trends-2022/
https://landbot.io/blog/email-marketing-trends-2022/

