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AHHOTauusa. B paHHoit paboTe paccMaTpvBalOTCsl HOBbIE WHCTPYMEHTbI HEMpOMapKeTMHra M MepcrekTuBbl UX MPUMEHEHUS
MapKeTUHroBbIX UCCrEeAoBaHUsX. HOBblE MHCTPYMEHTbI HEMPOMapKETUHTa NPeACTaBnsitoT coBON UCMONb30BaHWE TakUX NOCNEAHUX
TEXHOMOTI, Kak UCKYCCTBEHHOTO MHTENNEKTA U BUPTyarbHOW pearibHOCTU, KOTOPbIE B COMETaHUM C Y>Ke U3BECTHLIMU UHCTPYMEHTaMU
MOryT NpMBECTU K Honee TOYHbIM pe3ynbTaTam MapKETUHIOBbIX UCCIe0BaHUIA.

KnroyeBble crnoBa: HepoMapKeTUHI, MapKeTUHroBble MWCCrenoBaHus, I/ICKyCCTBeHHbIIZ WHTENNEKT, MapKeTUHr, BUpPTyalibHaA
peanbHOCTb, NnoBegeHne I'IOTpeGVITeJ'leVI.

Annotation. This paper discusses new neuromarketing tools and the possibilities for their use in marketing research. New
neuromarketing tools are contained of latest technologies, such as artificial intelligence and virtual reality, which, in combination with
already known tools, can lead to more accurate marketing research results.

Keywords: neuromarketing, marketing research, artificial intelligence, marketing, virtual reality, consumer behavior.

HelipomapkeTHr — 3TO HanpaBneHue MapKeTuHra, B KOTOPOM MCMOMb3YT MeToabl
Hevipobuonorun Ans uUccrnegoBaHUS LEneBOn ayautopum W BbISBIEHWs Havbonee adeKTUBHbIX
cnocoboB BO3AENCTBUS Ha HEe AN JOCTUXKEHMWS XXeraeMbix Lenen B pekrname, npogaxax u npoaBuKeHnm
KOMMaHWM Ha pbiHKe. 3adaya HerMpoMapKeTVHra 3akni4yaeTcs B NpoBedeHMN IKCNEPUMEHTOB, KOTOpble
HanpaerieHbl Ha U3y4YeHWe HEMPOHHOW aKTUBHOCTWU, W MPUMEHEHUN UX Pe3ynbTaToB B MApPKETUHIOBbIX
Luenax komnaHun. MccnepoBaHwe peakuuii LerneBoW ayauToOpuMM MOXEeT CYLUECTBEHHO YryylnTb
9P (PeKTUBHOCTb MapKETUHIOBbIX KOMMYHMKaLWUA, 3MOLMOHANbHYI0 NPMBA3aHHOCTb K OpeHaam u B
KOHEYHOM UTOre oKkasblBaTb GnaronpusiTHoe BRUSIHWE Ha YPOBEHb MPOoAax.

CreunanuctaMmm B HeMpOMapKETUHre WCMorb3yeTcs [Ba OCHOBHbIX MeToda OUEHKM peakuun
yernoBeka Ha BO3OEWCTBUS MAPKETUHIOBbLIX CTUMYMOB. 3TO UKCauUs KOCBEHHbIX MPU3HaKoB U
uccrefoBaHue HeENoCpeacTBEHHbIX MO3FOBbIX peakuuid C MOMOLLbI COBPEMEHHBLIX Pagmorormyecknx
cpeactB. Tak Ana dUKCauMM KOCBEHHbIX TMPU3HAKOB Ha [aHHbIi MOMEHT WCMOMb3YTCA Takue
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WHCTPYMEHTbI, Kak auTpekep, ranbBaHomeTp u nonurpad. [Ona uccnenoBaHus HenocpeacTBEHHbIX
MO3roBbIX peakunin NPUMEHSINTCSA anekTpoaHuedanorpadusa (33N, marHuToaHuedanorpadpus (M3I) n
ayHKUMOHanbHas MarHUTHO-pe3oHaHcHast Tomorpadus (pMPT).

C pasBuTMEM MHHOBaLMA GONbLUYID MONYMSIPHOCTL B MUPE cendac HabupaeT Mcrnornb3oBaHue
WCKYCCTBEHHOIO MHTEMMEKTa U BUPTYanbHON peansHOCTU B HEMPOMAPKETUHIOBbIX UCCNEOBaHMSAX.

OmouuoHanbHbIn I, MnM amMouuoHanbHbI UCKYCCTBEHHbIM MHTennekt (Emotion Al) — 3aTo
nogkateropusi M, 6narogaps KOTOPOW KOMMbIOTEPHbIE CUCTEMbI U anropuTMbl MOTyT pacno3HaBaTb U
WHTEPNpeTUpoBaTb 4YeNOBEYECKNE 3MOLMW, OTCMEXMBAS BbIPaXKEHWUS nuvua, A3blK Tena wnM pedb.
[MoHMMaHWe amouMOoHaNbBHOWM peakuumn NoTpedbutenemn Ha KOHTEHT BpeHaa MMEeEeT KINtoYeBoe 3HavYeHune ans
OOCTUXEHNST MapKETUHIOBLIX Liernen. Tak B uccnefoBaHUAX peknamHblX KamnaHui amouunoHansHbin A
No3BOMSAT MapkeTornoraM AWCTAHUWOHHO W3MepsTb 3MOLMOHamnbHble peakuun noTpebuTtenert Ha
peknamy, BUAeO 1 n3obpaxeHus 1 nydlle oLeHMBaTh UX peneBaHTHOCTb. [lepexon OT HeraTUBHbIX AMOLIMI
K MO3UTUBHbBIM MOXET B KOHEYHOM UTOore yBenuumtb npogaxu. Mpumepom Takoro NM-pelleHusa asnaetca
TexHonorma Affdex oT komnaHum no paspabotke nporpammHoro obecneyeHusa Affectiva. Affdex yxe
Heckonbko neT paboTaeT € peknamogarensaMu Hag OnTUMM3auuen UX MapPKETMHIOBOrO KOHTEHTA.
Hanpumep, B HegaBHEM MapKeTUHIOBOM MCCIeLOBaHUM C Npou3BoAUTENeM nuLleBbix npoayktoB Mars
komnaHua Affectiva obHapyxuna, 4TO peknama LWOKoNaga Bbi3blBana Yy KIMEHTOB HaWMBbICLUYHO
3MOLIMOHanNbHY BOBIIEYEHHOCTb, @ peknama npogyKToB MUTAHUS — HaUMEHbLUYHD, YTO B COYETaHWUM C
ONpPOCOM MOMOTTIO NPOrHO3MPOBAaTb KPATKOCPOYHbIE MPOAAXKU 3TUX MPOSYKTOB C TOYHOCTLIO 75%.

[pyron HOBbIV MHCTPYMEHT B MAapKETUHIOBbLIX UCCNEeLOBaHMSAX — 3TO BMpTyarnbHas peanbHOCTb.
MpenmyLlecTBa, KOTOpble BUPTyanbHas peanbHOCTb MOXET NPeAioKUTE MapKeTororam, MOryT HayaTtb
NposIBNATLCS 3a40Mro 40 TOro, Kak KNMMEHTbl MO3HAKOMSATCS C KoMnaHuen unm 6peHgom. 3To cBA3aHO C
TeM, YTO MCMOMb30BaHME BUPTYanbHOW pearnbHOCTM No3BonsieT obecneynTb uccnegoBaHuMe C MOMHbIM
Norpy>XeHmnem, KOTOpbIM MOXHO YNPaBnATb Tak, KAk HEBO3MOXHO B peanbHOM Mupe. B coueTaHum ¢ Takumm
WHCTPYMEHTaMW, Kak, Hanpumep, ¢ anu-TPEKMHIoMm, MOXHO nonyyntb 6onee rnybokoe npegcrasnexHve o
nosegeHun notpebutenen n cpasy yBUAETb, KaK KIMMEHTbl pearupyroT Ha BpeHAabl, ynakoBKy, COObLeHMs
Ha NPOTSPKEHUN BCEro NyTW NOKynaTens.

VMcnonb3oBaHne HOBbIX MHCTPYMEHTOB HENpOMapKeTMHra B AeSATENbHOCTU MapKeTUHIOBbIX
areHTcTB Benapycu umeeT Gonblive nepcnektuBbl. B cpaBHEHUM C MPUBBLIMHBIMU MHCTPYMEHTaMM
HelipoMapKeTVHra OHW MeHee 3aTpaTHble MO BPEMEHM, a Takke OTHOCUTENBHO MpoLle U AeLleBre B
ucnonb3oBaHnM 1 obcnyxmeaHun. Tak, Hanpumep, rapHUTypa BUPTYyarnbHOW peanbHOCTM MOXEeT ObiTb
obbeguHeHa ¢ yctporictBoM I3 ansa cbopa HEBPONOrMYECKUX AaHHbIX. ATO OydeT ropasgo AelleBne,
4YeM MNoKynka ctaHgapTHoro annapata A3, 4To 06nerynT yyacTne notTpeduTenen B HENPOMaPKETUHIOBBIX
uccrnegoBaHusx. Ho Takke gaHHble MHCTPYMEHTBI TPEOYIOT CUMBHBIX MPOECCUOHANBHBIX Y TEXHUYECKUX
YCIOBUI ANSA KaYeCTBEHHOMO pesynbTaTa.

lMpMeHeHMe 3MOLMOHANbHOrO WMCKYCCTBEHHOrO WHTEMMEKTa M BUMPTyanbHOW peanbHOCTU B
MapKeTUHIOBbIX MCCNeaoBaHMAX MNO3BOMSIET CO34aBaTb HOBble 3ajavvM W BbISACHATb  paHee
TPYAHOOOCTYNHbIE acnekTbl B NOBEAEHMM NoTpedbuTenen.
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