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ACCOUNT-BASED MAPKETHUHI' 1 EI'O OCOBEHHOCTHA
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AHHoTaumsi: B 1aHHOM cTaThe UCCleayeTCsl MApKETUHT KITFOUEBBIX
KIIMeHTOB wiu account-based marketing, kak IeleHaNpPaBICHHBIN
CTpaTermyeckuil momxon B LU(GPOBOM MapkeTuHre Ha B2B-phiHke,
paccMaTpUBAIOIIMKA KITIOYEBBIX KIHEHTOB, KAK OMOENbHbIll PbIHOK, TIIE
OpraHHu3anus COOTBETCTBYIOLIUM o0Opazom BBICTPanBacT
B3aMMOOTHOIIIEHUS M KOMMYHHUKAIIUIO Ha 0a3e peeBaHTHOT'O KOHTCHTA.
Account-based marketing npencraBiieH B ctatbe, kak B2B crparerus, B
KOTOpPOW TPOJAXH M MapKEeTUHT (POKYCHPYIOT COBMECTHBIE YCWIHS Ha
BEISICHCHUU CHCIM(PUKU ACATCIHPHOCTH aKKayHTOB (KJIMEHTOB), a TaKXKe
COTPYJHUYAIOT U KOOPJUHHUPYIOT JCSITEIBLHOCTh MO MOBOAY KIMEHTCKOTO
ombiTa. B cratbe mokazaHo, 4YTO 3(DPEKTHBHOE OOCITYyKUBAaHUE W
YIOBJIETBOpPEHHE MOTPeOHOCTEH KIIIOYEBBIX KIMEHTOB. MacmTabupyer
OM3HEC U JOXOJIBI.

KuaroueBsble cioBa: account-based marketing, mpogaku KITFOUEBBIM
KITUEHTaM, TIePCOHATN3AIINS, TOKYTIATeIbCKHIA OTIBIT, KOHTCHT

Account-based mapketmHr (ABM) mpexacraBmsier  co0oif
CTpaTernuto, KOTopas BKIIOYAaeT 00paboTKy WHGOpPMAIMH W PBIHOYHYIO
AaKTUBHOCTh 10 KXKIOMY AaKKayHTy WIH TEPCICKTUBHOMY KIHUCHTY
(prospect), kak paboOTy C 0OmOenbHbIM VHUKAAbHLIM PbIHKOM, TIYOOKO
MEPCOHAM3NPYS HANpaBiIseMbld HAa HET0 KOHTEHT W COOOIIEHHS
(messaging). ABM ¢akTrdeckn HCIONB3YeTCs] TOTAa, KOTZla OCHOBHAS
CyMMa JI0X0Jla KOMIIAHHH IOCTYIAeT OT 3aKpPhITHS HEOOJBIIOTO YHCIa
CEJIOK ¢ HauboJiee EHHBIMU KIMEHTaMH, TO €CTh, 3TO OM3HEC, B KOTOPOM
20% xmmenToB, obecnieunBaer 80% moxoma kommanmn. ABM Geper Ha
ce0sl OTBETCTBCHHOCTH IOWCKA, BHIOOpAa M B3aMMOJCHCTBUS WUMEHHO C
TakumMu B2B kimeHTamMu ¢ nOpUMeHEHHEM LUQPOBBIX TEXHOJIOTUH H
WHCTPYMEHTOB [ 1, 2].
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Account-based  marketing  HampaBleH  Ha  pa3paboOTKy
NEPCOHANBHBIX [IEHHOCTHBIX MPEIOKEHUH ISl IPEACTaBUTENICH LIEIEBOrO
KJIMeHTa — Jinll, npuHuMaronux pemieHus (JIIIP) wmu Baustomux Ha HUX
npuHATHE, (HOKycHpyd BHUMaHHE M (HOPMHUPYS IOBEpHE B KaXKIOH TOUYKE
B3auMoJieicTBUs (KOHTakTa) ¢ HuMH. [Ipoueaypst ABM mo3BonsIOT Ha
pPaHHUX »JTamax OTCEeMBaTh MEHee LIEHHbIE KOMIIAaHUM M O00ecHeyuTh
TIOJTHYIO COTJIACOBAaHHOCTh MapKETHUHTA M Mpoaax [3, 4].

Gartner ompenensier miatgpopmsl abm-mapketunra (ABM) kak
nporpaMMHOe obecreyeHre, KOTOpoe MO3BOJIIeT KOMaH aM MapKeTHHTa U
B2B mponax 3amyckath mporpammsl ABM B MacmTabe, BKIIO4Yasi BEIOOP
aKKayHTOB, TUTAHHPOBaHWE, B3aWMOJEHCTBHE M OT4eTHOCTh. Ilmardopmer
MO3BOJIAIOT CO3JaBaTh CIMCKH LIEJIEBBIX aKKAYHTOB (KJIFOUEBBIX KIMEHTOB)
myTeM OOBEeTUHEHUS COOCTBEHHBIX (BHYTPCHHHX) M BHEITHUX JTAHHBIX,
MONTyYEHHBIX B PEXHUME peansbHOTo BpeMeHu. Kpome Toro, mumatdopMel
MOTYT MPHUBJICKATh AYJAUTOPHUIO, AKTUBUPYS TaKWE KaHAIBI, KaK MEIUIHAS
pekinamMa, counansHas peKjiama 1 3JIeKTpoHHas nodra [3].

ABM sBnsercss BRICOKO HHAMBUAYAIN3UPOBAHHBIM U OCHOBAaHHBIM
Ha JaHHBIX MAapPKETUHIOM, YTO JTa€T BO3MOKHOCTH pa3padaThiBaTh LEJIEBOH
KOHTEHT U JOCTaBISTh COOOIICHUS B COOTBETCTBHH C KOHKPETHBIMH
MOTPEOHOCTIMH KINSHTOB, PelIasi TAKUE TMPOOJIEMbI, KaK:

— CIIOKHOCTH ONPEJENICHUS] aKKAyHTOB, TIOJXOSIINX IS BaIlIero
MIPOAYKTA;

— COKpallleHHEe IPOJODKUTETIBHOCTH IIUKJIIA TPOAAXK;

— yBenmuenne LTV (MOXHM3HEHHOM LEHHOCTH KIMEHTa IS
KOMTIaHUH).

B TPAJUUMOHHOW  JMAOLIEHTPUYHOU MOJIETN Ou3Heca
3¢ ()eKTUBHOCTh peKIaMHBIX KaMIaHW OIEHUBAETCA [0 YPOBHIO
npuBJieyeHHOro Tpaduka U KoHBepcun, a B ABM Ha mepBoe mecto
BBIXOOUT  MpojAaka  WAEW  4Yepe3  PENIeBaHTHBIK  KOHTEHT W
npo¢ecCHOHATbHBIE HCTOYHIKH TIOMCKA M KaHAJBI TPUBIICYCHUS.

CrnienMaaucThl BBIACTSIOT TPH OCHOBHBIX THIIA abm-MapKeTHHra [2,
4].

CrpaTernueckuii Wi WHANBUAYATBHBIA abm-MapKeTHHT/«OTHH-K-
ONHOMY»: TPH TaKOM IMOAXOJE OTHENbl TMPOJaX, MapKeTHHra |
PYKOBOJWTEIM OPTraHU3alUd YKPEIUIIOT OTHOLICHUS C KIHMEHTaMH —
KOMaH/bl CO3[AI0T IIEJIeBbIe MAapKETWHTOBBIE IUIAHBI I KOHKPETHBIX
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KITUEHTOB C WJICHTU(PUIMPYEMBIMH YHUKAIbHBIMU IMOTPEOHOCTIMH, YTO
TpeOyeT 3HAYUTEIbHBIX OI0/PKETOB M BPEMCHU.

Lite-hbopmaTr winum  ympomeHHBIH  abm-MapKeTHHT/«OIWH-K-
HECKOJIbKMM»: 3/1eChb MAapKETOJIOTH OpPHEHTHUPYIOTCS Ha KOHKPETHBIE
MMCHOBAaHHBIC aKKayHThI BTOPOTO YPOBHS — KOMaHBI IO MpoAakaM M
MapKETHHTY OMNPEICNISAIOT OT MATH JIO JCCATH IEJICBBIX KIHUCHTOB CO
CXOKMMH TIpobiieMaMu, IeIsIMHU 1 moTpedHocTsIMuU. Lite-dhopmar Hanboee
IEHEH JUIsl KOMIIAHUH ¢ THMOKHM OIOPKETOM, MO3BOJSIONINN 00aBIATH
WHCTPYMEHTHI WM YBEIMYUBATh YHCICHHOCTh KOMaHABl Tpoaasmna. [lpu
CO3[aHMU OMpeAeNICHHBIX TPYNI HEOOXOAMMO TIIATEIhHO OIHMCHIBATH
MOPTPETHI, TPOPIIIH M CETMEHTHI UAcAbHEIX B2B KkimeHToB, obecrneunBas
BO3MOXKHOCTB CO3/1aBaTh I HUX IIEJICBOM KOHTEHT.

[IporpammHBIit abm-MapKeTHHT/«OIUH-KO-MHOTFIM»:
MPOrpaMMHBIE TPYIIBI ACHCTBYIOT B COOTBETCTBHH C IOTPEOHOCTSAMH,
HEJISIMH | 33/1a4aMH CBOETO OM3HEca, HCIONb3Yys creruduueckre (GakTophl
CEerMECHTUPOBAHUS U JJAaHHBIE O KIMEeHTaX. Vcrnonb30BaHe HHCTPYMEHTOB H
mwratGopM  aBTOMAaTH3allMl  MapKeTHHTa TIO3BOJIIET  TPYIIHPOBATH
KIIUECHTOB ¥ (OKYCHUPOBaTh KOHTEHT M COOOINEHUS Ha OTPaCiICBHIC
MOTPEOHOCTH WM BaXKHBIC JCCKPUINITOPBL. ODTOT TOAXOA Hambomee
MIEPCTIEKTUBEH JIJIs1 KOMITAHUH C MaJIbIM OIOKETOM, KOTOpPbIE UCIOIB3YIOT
MIEPCOHAIIN3ALIMIO U CTABST KJIMEHTA B IIEHTP MPOJIaXX U MapKETHHTA.

[Ipormecc abm-mMapkeTHHTa peain3yeTcs CASIYOIUMH 3TallaMu:

1. Unertndukamus ©w  KBaguduKamus JTUAOB HA  CTaIuU
MapKETHHTa — BBIJIEICHNE KITIOUYEBbIX KIMEHTOB.

2. BeplieneHrue OCHOBHBIX 3aMHTEPECOBAHHBIX JHII, BKItovas JIITP.

3. BzaumogeiicTBue C 1enbi0 (pOPMHUPOBAHHE BHICOKOTO YpPOBHS
JOBepUs B KaXKAOHW TOYKE KOHTAKTa Yepe3 CO3[JaHHE pPEJIeBAaHTHOTO
KOHTCHTA.

4. YcTaHOBICHHE B3aMMOOTHOIICHHN, KOTOPBHIC BEAYT K 3alUTE
OpeHIa KOMITAHWW/TIPOAYKTAa, TIOBBIIMIEHHE  YIOBIETBOPEHHOCTH U
JIOSITEHOCTH.

Account-based marketing HalleJIeH Ha co3aHue
MIEPCOHATN3UPOBAHHBIX MapKETHHTOBBIX KaMITaHUH, BKITFOUAst
B3pamuBaHue (nurturing) KJIMEHTOB TIOCIIC CTaAWM MAapKETHHTOBOM
kBamuukanun MQL (marketing qualification lead), no mepenaun ux nHa
SQL (sales qualification lead), mpuuem, mepeBOpaunBas TpaIULHOHHYIO
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BOPOHKY TPOJXK/IUIOTEHEpAllii, HAuWHAs C BBISBICHUS IICHHBIX
KIIMEHTOB U UX KIUEHTCKOTO ombita (puc. 1) [1, 2, 4].

Boponka KT109eBBIX KIHEHTOB

PucyHnok 1 — DTarmsl TpaIMIMOHHON THIOTeHepauy 1 abm-MapKeTHHTa

ABM wucnons3yeT MNporpaMMHBIC MPOAYKTHI, KOTOPBIC MOXKHO
uHTerpHpoBath C¢ pemeHusMu CRM-cucrem. Omgnako CRM B mamHOM
cTpaternu (QOKyCHUpyeTCcs He Ha (QU3MYCCKHX JIHMIAX, a HaleleHa Ha
aKKayHTBI, KOTOPBIC TPEICTABICHBI OTJCIEHBIME KoMnaHusMu. [Ipu 3Tom
yUuTBIBaeTcs, 9To B B2B mpomaxkax perieHue o 3akynkax NpUHUMAaET HE
OJIMH UYEJOBEK, a 3aKyloO4Hble [EHTPHl (TpyNma CIHEeIHUaIuCTOB U
PYKOBOJMTENEH), KOTOPBIE BHOCST CBOHM BKJIaJ B OKOHYATEIHEHOE PEIICHHE
0 TOKYIIKEe W BBICTPAMBAaHUH JIOJTOCPOUYHBIX OTHOIICHHUH ¢ KiaveHTamu. C
9TOM TOYKH 3peHHsI, abm-cTpaTerus SBISCTCS Y3KOHATPABICHHOMN, KOTOpast
MoMOTraeT OM3HECYy B3aMMOJCHCTBOBATH C KPYIHBIMH KIMEHTAMH KaK C
OTJICNTBHBIMA PBIHKAMH, HO C y4YETOM MHEHHHA W TpeOOBaHWU YIICHOB
3aKYIOYHOTO IIEHTPA, KaK OTICIBHBIX aKKayHTOB. [IpHUHSB TaKOW MOJIXO0, a
TaKke MepcoHanu3upoBaB myTh mnokynartens (CJIM) um amanTupoBaB
KOMMYHHKAIIMHA, KOHTEHT W MAapKETHHTOBBbIC KaMIIAHUU K KOHKPETHBIM
aKKayHTaM B paMKaX OJHOM KOMIIAHHUH-PBIHKA, MOXXHO YyBEJIHYHTH
PEHTA0ETHbHOCTh MHBECTHIIMH W TTOBBICHTH JIOSIIBHOCTH KITHEHTOB [1-3].

MOXHO BBIICIUTH TPU HAMPABICHHUS, IO KOTOPBIM PEKOMEHIYETCS
IUTAHUPOBATh PeaM3alfio cTpaTeruu B abm-mapkerunra (puc. 2) [1, 2]:
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CozgansEe neaesoro
KOHTEHTa

* KOHKpETHEIE pelIeHHT

1A KOHEPEeTHOH

poOIeMEl KIHEHTA;

OpHEHTAIHA KIHEHTA HA

AcEepHE K Opermy:

* OEHaeMad eEHHOCTH H
BBITOZAE A4 KIHEHTa OT

* OENEEEIE MEPONPHATHA,
EeOHHAPEL HIH KpyTIEE
CTOIE TOMBKO 1A
KIFOYEERIX KIHEHTOE,

* IpefIOKEHHe
VHHKAIIBHOTO OIEITA H
CETEEBIX EOZMOKHOCTEH;

* KOHTCHT-ILTaHBEI 714
BAKHEIX KAHATOE H TO9eK
KOHTAKTa;

* IelepHe KOHTEHTHEIE
PECYDCHL — OTPAcIeREle
OTHETHL, TEMAaTHIECKHE
HCCIETOEAHHA,

IYOIHKAITHE B OI0rax;

HCIIOIB30BaHEA * IIEHHEIH KOHTCHT,

MPOIYKTIA HITH YCIVTH COOTBETCTEYIOIIHEL * BHIESOPOTHKH O
HHTEpecaM H MpoOIeMEIX TOUKAX,
HOTPeOHOCTAM LIETEBEX OTpacIeRbIX TEHJEHITHAX

AKKAVHTOE
Pucynok 2 — Ilpornenyps! peannzannu crpaTerud abm-MapKeTHHTa

H HETAaeMEBIX PE3VIETATAX

I[Ipu paboTe C KIIOYEBHIMH KIHEHTAMH OCOOCHHO Ba)XHO
HCIIONIb30BaTh BO3MOXKHOCTH HCKYCCTBEHHOT'O HHTEJUIEKTa, KOTOPBIH
JOJDKEH ~ BBICTYNaTh B~ KadyecTBE  IOMOIHWKA,  BBISBISIONIETO
MOTPEOIIIEMBIii KOHTCHT, HEOUEBUIHBIC CBS3W U MOTPESOHOCTH B JICJIOBOM
cpelie BRIOPAaHHOTO aKKayHTa (KOMIIAHHMH). 31eCh HEOOXOAUMO MPaBUILHO
(dbopMynHpOBaTh TPOMIITBI — 3alpockl B  HEHPOCETh, KOTOpHIC
COOTBETCTBYIOT MOTPEOHOCTH B MH(GOPMAIMU O KIUEHTE W TPEOOBAHHAM
ABM [3-5]:

1. Unentndukarums akKayHTOB JUIsI TOTO, YTOOBI pacCTaBUTh
MPUOPHUTETHI. AJITOPUTMBI UCKYCCTBEHHOT'O WHTEIUICKTA BBISBISIOT YPOBHU
KIIFOUEBBIX JAaHHBIX O KJIMEGHTaX [0 MX IEHHOCTH JJs KOMIIaHUU:
HaMEPEeHUs U BO3MOXXHOCTH, TPOIICHT 3aKPBITUS CACIOK C MPOJaXaMHu U
0e3, ycIlenIHble METPUKH MapKeTHHTOBBIX KaMIaHWH W Jp. OTH JaHHBIC
MO3BOJISIIOT  HAXOAWTH  aHAJIOTHYHBIE (IMOAOOHBIC) AaKKAYHTHI WM
MPEICKa3bIBaTh IMOAXOMbI, KOTOpBIE JIydlle paboTaloT B Tpomaxax B
Ka4yecTBe IMEPCOHATM3UPOBAHHOTO OXBATa.

2. W3mepenne winu aHanu3 mporpecca (otmaum). Ilocie 3amycka
MapKETHHTOBBIX KaMIaHW BayKeH cOOp JaHHBIX O pe3ysbTarax — OICHKA
3¢ ()EeKTUBHOCTH KOHTEHTA U COOOIICHUM.

3. Hcnonp3oBaHue AMHAMHYCCKUX pacchliok (dynamic emails) —
OTIIpaBKa OOJIBIIETO KOJIWYECTBA KACTOMU3HPOBAHHBIX COOOIICHUN W
oOecrieueHre CBOCBPEMEHHOCTH TIOTy4YeHHs 00paTHOU cBsi3u Ha 6aze [10 ¢
UCKYCCTBCHHBIM HHTEJIJICKTOM.
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CnemyeT MOAYEPKHYTh, YTO  JIaHHBIC  yNPaBISIOT  abm-
MapKETHHIOM — TMPHUYeM, OH C(HOKYCHPOBaH Ha JIaHHBIC, IOJydyaeMbIC B
pealbHOM  BpEMEHH, 4YTO OOecleYrBaeT OIEepPaTHBHOE BBISBIICHHE
MOTCHIMAITBHBIX KIIMEHTOB U HACTPOMKH criocoba B3aMMOJICHCTBUS C HUMH.
JlaHHbBIE Ha YpPOBHE KOMITAHUH BKJIFOYAIOT B CEOS:

1. ®upmorpadudeckne NaHHBIC: 3Ta KAaTETOPUs BKIIOYAET B ceOs
KITIFOUEBbIE XapaKTEPUCTHKA KOMIAHWH, KOTOPbIe MOXKHO MOJYYHTh Ha
KOPIIOPAaTUBHOM BeO-caiiTe, B COIMANBHBIX ceTsax (Takux kak Linkedin) u
np. [lons nmaHHBIX BKIIIOYAIOT TakKe OTpaciib, 000pOT, MPHOBLTLHOCTS,
KOJIMYECTBO COTPYJHUKOB, OPTaHU3AIMOHHYIO CTPYKTYPY, €KEMECSIHBIN
BeO-Tpaduk u ap.

2. TexHorpaduueckue  JaHHBIE:  TEKyllee  HCIOJIb30BaHHE
TEXHOJIOTHH W CEPBUCOB KOMIIAHHEW SIBISIETCS XOPOIIMM MPEIUKTOPOM
MOTCHIMANBHBIX ~ PAacXOZOB  HCCIEAyeMOH  KOMIIAaHWH, T.e.  €e
BO3MOYKHOCTEH.

3. JlaHHBIE O HAMEpPEHUSIX: NMOHMMAHUE TOTO, YTO WIIYT B CETU
MOTCHIMANBHBIC KIUEHTHl U KaKOH UM TpeOyeTcsi KOHTEHT — Ba)KHEWIIHe
JTAaHHBIC JIJISl aHAJTN3a.

4. CurHanel ¥ KOPIOPATHBHBIC COOBITHS: CHTHAJIBI MOTYT
BKIIIOYaTh B ceOs TO, YTO MPOUCXOMUT B KOMIIAHHM — O3TO HalM H
NPOJIBIKCHUE TI0 CITyK0€, HOBbIE WHHUIIUATHUBLI, IPUOOPETCHUS, TIPOITAKH,
TEXHOJIOTHYECKUE pa3pabOTKH, MHBECTHUIIHH.

Ilo otyeram u mporHo3am Gartner B pamMKax MOJJICPKKH |
obecrieueHus nudposoro MapKeTHHTa paszpabaThIBAOTCS
CTICIMATN3UPOBAaHHBIC TUIATGHOPMBI abm-MapKETHHTa, KOTOPhIC M0 MOJACTH
Garner Hype Cycle (2022 r1.) 3aBepmialoT CTagui0 YCTPaHCHHUS
HEOpabOTOK C BBEIXOJAOM Ha IUIaTO mpoayktuBHocTH (plateau of
productivity), To ecTb, K BHEAPCHHIO B KOMMEPYECKUX MpoeKkTax (puc. 3)
[4, 5].

3asiBNICHHBIC HOBBIC MpOrpamMMHbIe MpoAyKThl Customer Journey
Analytics n Personalization, a Takxe Account-Based Marketing Planform,
00eCIeYHBaIOT TOJHYK AITOPUTMH3AIMIO M aBTOMATH3AIMIO Pa0OTHI C
KIIFOYEBBIMUA ~ KJIMCHTAMU, PEIIAIOT Mpo0JieMy aHAJIWTUKHA JaHHBIX,
MOJTYYaeMBIX B PEXKHME PEAUTLHOTO BPEMEHH.
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Pucynoxk 3 — PazButue ungpossix miatdopm u [10 ans abm-mapkeTnHra

Hcnonb3oBaHre MpOrpaMMHBIX TPOIYKTOB U IU(POBBIX CEPBHCOB
(hopMuUpyeT eOVHBIN B3MJISI Ha KIMEHTA, €ro MpoOJeMbl W LEHHOCTH, a
TaK)Ke KIUCHTCKUW OMBIT — 00pabOTaHHBIC TaHHBIC CIy)KaT 0a30d s
yIIpaBiieHUsT BOPOHKAMH TIPOJIAXK U TPUHATHUS PEIICHUN, B TOM YHUCIE JUIS
pa3paboOTKU MEPCOHANBHBIX IIEHHOCTHBIX MPEJIOKEHUH U PEIEBAHTHOTO
KOHTEHTA.

[IpoBeneHHoOe wucceqOBaHNE IMO3BONSET CHOPMYIUPOBATH P
BBITOJ] OT peai3aiuy abm-cTpaTeruu:

1. Coxkpamienue 1mukina npogaxu (shorter sales cycle) — BHenperue
IUQPOBBIX HHCTPYMEHTOB Ha BCEX dTalax B3aMMOJEHCTBHUS C KIMEHTAMHU
(aBTOMaTH3aNMA OM3HEC-TIPOIIECCOB) M MIPUHATHS PEIICHHUMN.

2. YwMensiieHue mnoteph pecypcoB (law waste resources) —
HCKJIIOUeHHE 00paObOTKU OONBIIOr0 KOJMYECTBA aKKAyHTOB, KOTOPBIE MO
MPOTHO3aM HE CMOTYT KOHBEPTHPOBATHLCS B PEATBHBIX MTOKYIATEICH.

3. CormacoBaHue aKTUBHOCTEH MapKeTHHTra H mpopax (alignment
of sales and marketing) — uckiatoueHue nyOnMpPOBaHHUS aKTUBHOCTEH, YTO
CIIOCOOCTBYET YBEIHYCHUIO JI0XO0JIAa U Pa3Mepa CIIENKH.

4. Veemmuenne ROI (increased ROI) — cHmwkeHue 3aTpar Ha
MIPUBJICYCHUE U B3aUMOJICHCTBHUE C KIIMCHTAMHU, HE 3aMHTEPECOBAaHHBIMU B
JOJATOCPOYHOM COTPYIHUYECTBE.

HezaBucumMo oT TOro, kakoW Tum abm-MapKeTHHTa BBIOpaH
(cTpaTernyeckuii, YIPONICHHBI WM MPOTPAaMMHBINA), OH MO3BOJISET
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KOMIIAaHUSIM ~ COCPEIOTOYNThCS Ha  (OPMUPOBAHHUM  JIOJITOCPOYHBIX
OTHOLICHUH, MacIITaOUpys OM3HEC U JOXO/BI.
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