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AHHOTauus. OxuaaHua noTpeduTenen MeHATCA € KaxAabiM rogoM. Ha cerogHsWHUIA AeHb BCe MeHblUe JlofeN roHATCA 3a
paumoHanbHoM Bbirogon. OHM He oOpaLlaloT CTONbLKO BHUMaHMUA Ha cyxue akTbl, Ha 3dpcheKTUBHOCTL TOBapa, ero ny4iime
KayecTBa U OTNINYMS OT KOHKYPEHTOB. Jlloan XoTAT Gonblue, 4em NpocTo Kynutb ToBap. [MoaToMy B ycnoBusix orpoMHOro
KonuuyecTBa peknambl Hanbonbmi 3chdeKkT okaxeT Ta, KOTopas 3aTparMBaeT IMOLMOHanbHyl cdepy. [InA 3Toro HyHo
Mcnonb3oBaTb MHCTPYMEHThI, BIIMAIOLME Ha Hac Kak Ha CO3HaTeNnbHOM, TaKk U 6ecco3HaTeNlbHOM YpOBHe, T.e. NoMoramLme
ObicTpee BoOCNMpUMHMMaTb MH¢OpMaUuMio, Bbi3biBaTb 3MOLMMU, O6pallaloTCA K YyBCTBaM — 3TO 3NieMEHTbl BU3yanbHOrO,
3MMNaTUYECKOro, CEHCOPHOro U HelpomMapkeTuHra. B nccnepoBaHumn Mbl XOTUM paccMoOTpeTb SIBFiEHUE, 3a KOTOPbIM CTOUT
HOBOE, BM3yallbHO-3MOLMOHanbHOoe OyAylliee NMPUBbLIYHOrO HaM MapKeTUHra — CUMHECTEe3UI0, M3Y4YUTb €e MPaKTU4eCKy
NPUMEHUMOCTb U CPaBHUTb Pe3yNbTaTUBHOCTbL METOAOB KITACCUYECKOro U CEHCOPHOIro MapKeTUHra.

KniouyeBble cnoBa. CuHecTesus, MapKeTUHr, CeHCOprIﬁ MapKeTUHr, MWHCTPYMEeHTbl MapPKeTUHroBbIX KOMMyHMKaLlMﬁ,
accoumMaTuBHOE MbllUSIeHue, SMOoUunn.

Annotation. Consumer expectations change every year. Today, fewer and fewer people are chasing rational gain. They do not
pay so much attention to the plain facts, effectiveness of the product, its best qualities and differences from competitors. People
want more than just buying a product. Therefore, in conditions of a huge amount of advertising, the one that affects the
emotional sphere will have the greatest effect. To do this, you need to use tools that influence us both on a conscious and
unconscious level, i.e. helping to quickly perceive information, evoke emotions, appeal to feelings - these are elements of visual,
empathic, sensory and neuromarketing. In the study, we want to consider the phenomenon behind which stands a new, visual-
emotional future of the marketing we are used to - synesthesia, to study its practical applicability and compare the effectiveness
of classical and sensory marketing methods.

Keywords. Synesthesia, marketing, sensory marketing, marketing communication tools, associative thinking, emotions.

TpaguUMOHHbIE MHCTPYMEHTbI MapKETUHIOBbIX KOMMYHMKALIMIA HEe Jal0T XXenaeMoro pesynbTara, T.K.
OTNMYUTENbHbIE MpPenMyLLecTBa TOBApOB WM YCINyr CTAHOBATCH Mano3HauyMmbiMuM U TpebyloTca HoBble
cnocobbl Bo3aencTBusa Ha notTpebutens. Toraa MapTuH JIMHACTPOM, M3BECTHBI B 06MacTM MapkeTuHra u
BGpeHanHra, BblIABUHYN MHHOBALMOHHYIO KOHLLEMLMIO CEHCOPHOTO MapkeTuHra. C NoMOLLbI0 MHCTPYMEHTOB
[AaHHOro HanpaBreHUsi MOXHO BbipaboTaThk Y NOKynaTens onpeaeneHHbI pednekc — YeTkyko accoumaumio
mMenoamu, 3ByKOB, LIBETOB, 3aMaxoB C ornpeaerieHHbIM OpeHaoMm.

PesynbTaTbl MccrnenoBaHuii, NpoBEAEHHbIX B 3TOM 06racTu, NokasbiBalT, YTO, €ChU MOKyMKa
COnpoBOXOaeTCss MPUATHOM My3bikon, 65% noTpebuTenen roToBbl NpUMOBPeECTV ToBap, NPUSTHLIM
BU3yarnbHbiM opopmneHnem — 46%, 3anaxom — 40%, TakTUNbHbIMY OLyLeHnAMN — 26%, BKycom — 23%.
Takke gokasaHo, 4To Tonbko 20 % uBeTa BocnpuHumaeTcs 3peHneM, 80 % — HepBHOW cuctemon. ATo
AaeT HaM BO3MOXHOCTb I0BEPSATb CNoco6amM CEHCOPHOro MapKeTWHra U cTapaTbcsl 06paTUTLCS K SMOLMSIM
noTpebutens, a He K pauMoHansLHOMy Havany.

Mpu BU3yansHOM BOCNPUATMU IMaBHOE — LiBETOBAs ManuTpa, T.K. KaXabivi UBET Bbi3blBaeT Yy Noboro
YyernoBeka onpefeneHHble 3amMouuu, accouuauuu. [loaTomy npu ygayHoM noabope LBeTa MOXHO
cchopmmpoBaTh YCTOMYMBYK accoumauuio ¢ ToBapoM, ycnyrow, 6peHgoM. 3Byk MoAcCO3HATENbHO
BO34ENCTBYET Ha peLUeHns 1 NOCTYMNKN Noboro Yenoseka, T.K. UMeeT 1 U3NYECKUIA, N NCMXOPU3NYecKnii
acnekTbl. beicTpasi My3blka 3acTaBnsieT nokynatenemn asuratecsl ObicTpee, a MeAneHHas yBenuuvMBaeT
BpeMs Ha BbIGop ToBapa. Ecnu My3bika CnLKOM rpoMKasi, TO MOKynaTenu NpoBOASAT MeHbLUE BPEMEHU B
TOProBbIX 3anax, Tpats npu atom bonblue aeHer. 3ByKoBble 3eKTbl Takke CMOCOGHbI BbI3bIBATL Y
noKynartens onpegeneHHble accounaumnm ¢ NPOAYyKTOM.

OrpomHoe BnusiHve Ha NnoBeAeHue nNoTpebuTens okasbiBaeT 3anax, T.K. OH HAaOoMro CoOXpaHaeTcs B
9MOLIMOHANBHOW NaMsATU YeroBeKa M Nerko Bbi3blBAET acCOLMATMBHBIN pad. Takke BaXHbl TaKTUIbHbIE
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B3anMoaencTaus I'IOTpe6VITeJ'IFI C NMPOAYKTOM, T.K. OHM MO3BOJIAKOT OLUEHUTb (*)opmy, pa3mepsbl, CBOWCTBa
NOBEPXHOCTU, KOHCUCTEHUUIO, TeEMNepaTypy, CyXOCTb, BITAXXHOCTb U APYyrne XxapaktepucTtnkm ToBapa.

NUTS
/OryPT MO/I0KO

AIANLHOE

e —————

PucyHok 1 — Vicnonb3oBaHue adhekTa cuHecTesnn B ynakoBke ToBapa koMmnaHuen Zurashvili Branding.

OaovH m3 crnocoboB co3gaHusa adpekta CUHECTE3NM Ha MpakTMke — 3TO MCMONb30BaHue
onpeaeneHHbIX NpMeMoB B AnsanHe. Hanpumep, MOXHO OTpa3uTb TEKCTYPY NpoAyKTa Ha ee ynakoske. Ha
puycyHke 1 npeacTaBneH npumep, kak aTo peanu3oBarno peknamHoe areHTcTBo Zurashvili Branding: «3T0T
X04 Mbl UCMonb3oBanu B npoekte «Jolk», cOOTHeCs TeKCTypy NPOAYKTOB C XyA40XXeCTBEHHLIMU TEXHUKaMMU:
XMBOMUCb MacnsHbIMU Kpackamu AN NioTHON TEKCTYpbl Ccbipa Todyy, Npo3payHas «kugkasy» akBaperib
ONA opexoBOro Moroka, «nywucrasa» «B3sutasa» digital-unnioctpaumna ans noryptos. [Npu B3rnsge Ha
Takylo YnakoBKy Mnokynatenb Kak OyATo WUCNbITbIBAET TaKTUNbHbIE OLLYLEHUS OT MPUKOCHOBEHUSA K
TEeKCType NpoAyKTa, Nnerye npeacTaBnseT BKYCY.

Ho accouvauum y Kkaxgoro 4enoBeka WMHOUBMAYarnbHbl, HECMOTPSi Ha OOLUME CXOXMe 4YepThbl,
noaToMmy obpasbl Hy)KHO co3daBaTb NMPOU3BOAUTEND/OpeHay, a He AaBaTb NOTpPebuTenam npuaymMmbiBaTbh
caMmyM. YToGbl Hambornee MpaBWUiIbHO BLICTPOWUTH Pa3fMyHble BapuvauMn CEHCOPHbIX KOMMYHUKaLMN C
notpebutenem, MoXXHo 06paTUTBECS K TAKOMY SIBMIEHMIO, Kak CUHECTEe3us. ATO SBMEHUE, KOTOPOE eCTb NNLLb
y 4% HaceneHus 3eMnu, CBA3bIBAET, CMELLMBAET M AOMONHAET ApYyr APYrom Bce 5 opraHoB 4yBCTB. Jlioau,
y KOTOPbIX €CTb CUHecCTe3usi, MOryT BuaeTb uBeTa OykB, nogen u Mx HacTPOEeHWK, CrbiwaTb UBeTa,
YyBCTBOBaTb 3BYKM Ha BKYC U He TOnbkO. CuHecTeTbl MOryT Bornee ah(peKTMBHO NPUMEHSTE METOOUKU
CEHCOPHOro MapKeTuHra, T.K. MOHUMALOT, KaKyto My3blKy, LiBETa U LWPUQTLI MICNONb30BaTh, YTOOLI BbI3BATb
onpegerneHHble amoumn y notpebutend. Takke 9TO nomoraeT onpedensTb WU paHXUpPOBaTb CTeneHb
BOCMPUATMSA MHOPMaLUMK noTpebutenem.

lMprobpecTn TakoM HaBblK HEMNb3s, HO C MOMOLLbI COBPEMEHHbLIX UHCTPYMEHTOB MapKeTuHra u
accoLMaTUBHOIO MbILLIEHNST MOXXHO MCKYCCTBEHHO CO34aBaTb OLLYLLEHWUSI, CXOOHbIE C CUHECTE3NEN.

CeHCOpHbI MAapKETUHT CNeQYeT cYNTaTb OCTATOYHO 3(PdEKTUBHBLIM AN TOro, YTOObl BbIAENATb
pecypcbl Ha ero oCBOeHue 1 BHegpeHue. Pe3ynbTaTbl NPMMEHEHWS CEHCOPHOIO MapKeTuHra (no gaHHbIM
uccnegosaHus, nposegeHHoro B 2004 r. EBponencknm MHCTUTYTOM MepyaH4an3vHra):

yBenuuMBaeTcs Bpems npebbiBaHMS KIMEHTOB B TOProBoM 3arne Ha 15,9%;

MOBbILLAETCA HACTPOEHWE KINEHTOB;

BO3pacTaeT roTOBHOCTb KynuTb ToBap Ha 14,8%;

YyCUNMBaIOTCH BNeYaTneHns oT NOoCeLleHns MarasuHa;

yny4LaeTcs BOCNPUSTUE KITMEHTOM KayecTBa npeanaraeMblX TOBapoB W YCAyr;

BO3HMKAET XenaHue NoceTuTb MarasuH, kade, pectopaH BTOpMYHO y 98% pecnoHaeHTOB;

NOBbILLAETCA NPOU3BOAUTENBHOCTL TpyAa paboTHMKOB;

CHUMaIOTCH CTPeccoBble CUTyauummn B paboTe nepcoHana;

YyBENUYMBAIKOTCA UMMYMNbCUBHBIE MOKYNKX TOBApOB Ha 60%.

Ha Haw B3rnsa, 3a CeHCOpPHbIM MapKeTUHIOM, @ B YaCTHOCTM, CMHecTe3nen, byayliee NpoaBMKeHUS
n npogax. C mpuxogom MHGOPMALMNOHHBIX TEXHOMOMMIM B >XU3Hb YEeNOBEKA M3MEHWUNOCh BOCMpUATUE
peknamMbl. OMOLUMM FOTOBATCA CTaTb OOHUM M3 KMOYEBbIX (DAKTOPOB ycnexa peknaMmHON KamnaHuu, B TO
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BpeEMS Kak unMdpbl U cyxme ¢akTbl MEpKHyT. Ha OaHHbli MOMEHT BpeMeHW CUHEeCTe3usl ellle He
NPUMeHsIeTCA NOBCEMECTHO, OHAKO B KOMMaHWsIX, rae e yaensioT Bpemsi, OHa rnokasblBaeT JOCTOHble
pe3ynbTaTbl. BpeHabl, YbM 3MOLMOHANbHBIE COOBLLEHNS 1 NOCHINbI ACHBI NOTPEBUTENIO, UMEOT MUPOBYIO
MoNynsiPHOCTb, TaK Kak C NErkoCTbl0 NPEeOAOoNIEBAlOT A3bIKOBbIE U HaLUMOHarnbHble 6apbepbl. B To Bpems
Kak 6peHapl, pa3paboTaHHble Ha pauroHaribHOM OCHOBE, BPsia K Koraa-nvbo BblayT Ha MUPOBOW PbIHOK,
T.K. SI3bIKOBble W KyfbTypHble pPasnuyMsi BbI3OBYT TPYAHOCTU. YUeHble YBEpeHbl, 4YTO BepHoe
no3vUMoHNpOBaHWe GpeHpda cnocobHO ynpaBnsaTb 3MOLMSIMU MOTpebuTens, a CUMHecTe3us, B CBOK
ovepeb, eMy MOXET NOMOYb B 3TOM.
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