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AHHOTauus. B cTaTbe paccCMOTpeHbl MHCTPYMEHTbI MUHTEPHET-MapKeTUHIa, KOTOpbie MOryT 6bITb 3¢p(heKTUBHO UCMOMNb30BaHbI
KOMnaHusAMKU Ans (hOpMUMPOBaHUA CBOEro UMUAKa B CO3HaHWM noTpebuteneit. [laHbl peKOMeHAALUMU MO MpaKTU4ecKoMy
nNpyYMeHeHUIo psiaa cneunanbHbIX MHCTPYMEHTOB MHTepHET-MapKeTUHra.

KnioueBble cnoBa: MMUAX KOMMaHWUM, UHCTPYMEHTbl UHTEePHEeT-MapKeTUHra, MHTepHeT-peKrnamMma, UHCTPYMEeHTbl UHTEepPHeT-
peknambl.

Annotation. The article discusses Internet marketing tools that can be effectively used by companies to form their image in the
minds of consumers. Recommendations on the practical application of a number of special Internet marketing tools are given.
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UMy — o6 beKTUBHBIN haKTop, UTPatoLLMiA CYLLECTBEHHYIO POfib B OLIEHKE OpraHv3aummn, B TOM, Kak
€e BOCMNPVHUMAIOT KINUEHTbI, COTPYAHMKN, Aa U cam pykoBoauTens. DopMMpoBaHNe umuaxa npeanpusatus
OENCTBYET KaK BaXHEWWWU hakTop YKPEnneHUs KOHKYPEHTHbIX MO3MUMiA, CnocobCTBYET yCnelHOon
AeATenbHOCTU  MpeanpuaTMa B JOMrOCPOYHOW  MEepcrnekTuBe, MNoAYepkUBaeT  KOMMNETEHTHOCTb
MEHeKMEHTa, YBeNnMuMBaeT M3BECTHOCTb, YTO OTPaXaeTCd Ha ypoBHe npodax wu obneryaet
pacno3HaBaHue NpoAayKUUn NPeanpuATUs Ha pPbIHKE.

OAHYM 13 UHCTPYMEHTOB (QOPMMPOBAHUS UMUIKA KOMMNAHUM SABMSETCA WHTEPHET-MapKEeTUHT.
MHTepHEeT-MapKeTUHT — 3TO MEPONpPUATULA, NPOBOAUMbBIE C LiENb NPOABMKEHUS TOBApPOB M YCIyr B CETH,
NOBbILLEHMS Y3HAaBaeMOCTH BpeHaa, NOANbHOCTM NOKynaTenen K NpoayKumMm peknaMmmpyemon oupmei.

OcHoBHas YacTb.

Llenb MapkeTuHra — BNUATb Ha pelleHnst 0 nokynkax. MpoaykTel N 6peHabl — 3TO MHCTPYMEHTHI, C
MOMOLLbIO KOTOPbIX MOKynaTenu [OCTUratoT cBoux uenen. lMpakTuyeckum Bce CBOAMTCA K MOMYYEHUHO
fonbLuero oxeara aygutopuu, 4tobbl Ta coBepLunia Hy)kHOe HaMm AENCTBUE.

MHTepHeT-MapKeTUHI OCHOBaH Ha OOLUMX MpUMHUUNAaxX MapKeTUHra, rae Takke BaXHbIM SBMAseTCH
BHMMaHue u goBepue KnueHTa. B nHTepHeTe crnoxHee npvBneyvb BHMMaHue, Tak Kak BOKPYT CMLLIKOM
MHOTO MHGOPMALIMOHHOIO LWymMa — pekrnama ecTb Besfe: B Moucke, B couceTsix, Ha cdopymax, bnorax,
Katanorax U MHOPMALMOHHbIX NopTanax. Takke 3TO 3HauuT, YTO B VIHTepHeTe BO3MOXHOCTEN Ans
peknambl 1 npusnedeHuns 6onbLe [1].

OCHOBHbIMW  HaMpaBfeHUAMN  SABNAOTCA:  KOHTEHT-MapKeTUHr, TpaduK-MeHemXMeHT (seo-
npoaBuKeHne, KOHTEKCT, TapreT, Tusep), PR-akTMBHOCTb, MapkeTuHroBasa ctpartervs (a takke obLias
BusHec-cTpaTervs), aHanuTuKa, KNMeHT-MapKeTUH, CanT-103abunuTu.

MoTpebutenn Tenepb MOryT B3aMMOAEWCTBOBATb C KOMMNaHuen B (PM3MYEeCKOM MarasuHe, Ha
WHTEpPHET-CaNTe uUnu vepe3 MoOWIbHOE NPUMOXEHUE, Yepes KaTanor wunu couuanbHele ceTn. PaboTta
MapKeTosiora 3akryaeTcss B TOM, 4TOObl rpamMOTHO WUCMOMb30BaTh BCE KaHanbl B3aMMOAEWCTBUS C
KNMEHTOM.

Cpeam akTyarnbHbIX KaHanoB B3aMMOLENCTBUSA C MOTpebuTenamn BblAENATCS:

1. Landing Page — nocagoyHasi cTpaHuua, 4YacTb CUCTEMbl MPUBIIEYEHUS KITMEHTOB, KOTOPblE
NpUXoaaT noceTuTesNb U3 KOHTEKCTHOWN, MeOUHOM peKrambl, MOMCKOBOM CUCTEMbBI, COLMANnbHbIX CEeTEN U
T.4. Lenb Takon cTpaHuubl NOByAMTL NOCETUTENS COBEPLUUTL HYXXKHOE AencTBre. PesynbTaT npoaBuKeHUs
onpenensiT 4 KOMNOHEHTA: NPOAYKT, Lueneson Tpaduk, CTpaHuLa, Ha KOTOPYH MOCETUTENU nonagatT
(ka4ecTBO KOHTEHTa) M Ka4ecTBO 0O6PabOoTKM 3aKa30B. YIyyLLEeHNe KaXkgoro KOMNOHEHTa NOBbIWaeT oTaavy
Ha BbIXxoAe. ITOT MHCTPYMEHT crnocobeH npogaeatb Ha 10—-30% adbdekTBHEE, YeM OBbIYHbLIM CanT Unn
WHTEPHET-MarasuH.

2. SEO-npoaBwxeHne — 3TO MeToAbl MO YMyYLWEHU cariTa AN MOBLILWEHUS ero no3vumi B
MOMCKOBLIX cucTemax. HaxoxaeHve Ballero cavta Ha NepBoW CTpaHuLEe pe3ynbTaToB Noucka no3sonuT
BaM npuBnekaTtb Oonbllee KONMMYECTBO KINMEHTOB [2]. Pe3ynbTaTtoM NpuBreyYeHus SBMSETCS BXOLALLMNA
Tpadpduk carTa. 30echb BaXeH OU3aliH, KOHTEHT 1 CTPYKTypa canTa (103abnnutu).

3. KoHTekcTHasa peknama — peknaMa B MOUCKOBbIX CUCTEMaXx, KOTOpas MoKa3biBaeTCsl TOMNbKO TOM
rpynne nonb3oBaTtenen, KoTopast UHTepPecyeTCca TOBAapOM MIW YCIyron peknamogatens. Takas ayautopusi
HaxoOouTCsl B aKTMBHOM MOWUCKE M 3HaEeT, YTO el HyxHo. EcTb ABa Bmaa OObSABMNEHWIA: TEKCTOBbIE U
rpaduyeckue.

4. TnsepHas pekrnama — 3TO NOKa3 peknambl Ha WHTEPECHbIX LEeneBon ayauTtopuu nnowagkax,
Bnn3knx kK TemaTtuke Bawero 6usHeca. APPEKTUBHBIN UHCTPYMEHT ANA paboTbl NOAOrpeTon ayautopuen,
KoTopasi LeneHanpasneHHO noceLlaeT nioLaaku.

5. SMM — 3TO KOMMMEKC Mep, KOTOPbIA HanpaBneH Ha npuBnevYeHne BHUMAaHWUS K KOHKPETHOW
KOMMaHUM WHTEpPHET-Nonb3oBaTenen 4Yepes coumanbHble ceTWu. [paBunbHbIN KOHTEHT dopmupyeT
WHTEpeC nonb3oBaTenen Kk OpeHAdy, NOBbIWAET FMOAMbLHOCTL M CO34AET OCHOBY AN TEMaTU4eCcKoro
obLleHMsa UeneBon ayauvTopuu. YBENWYMBAETCHA pPbiHOYHAs [OMs KOMNaHuM WM pacTyT Mpogaxu.
CoumanbHble ceTu Ansi MHOMMX Mofib3oBaTenen CTaHOBATCA MaBHbIM WMCTOYHWKOM WMHAOpMauMn o
KOMMaHuW, NO3TOMy CO3aHne coobLLecTB paBHOLEHHO CO34aHMI0 1 nogaepXkke odumumnaneHoro canTa.

6. TapreTupoBaHHasi peknama — 3TO peKknamHble rpadumyeckne o0OBSABMNEHUS, KOTOpble
NnokasblBalOTCA onpedeneHHon rpynne noger Ha OCHOBAHWMM UX aHKETHbIX AaHHbIX MW NoBedeHus B
coumanbHbIX ceTax. [pamMoTHO CcoCTaBneHHble peknamMHble 06bABMEHUS MOryT MpuBReYb HOBYIO
ayavTopuio, NOBLICUTL Y3HAaBaeEMOCTb NpoAyKTa unu épenaa, chopmMmnpoBaTh KIMEHTCKUI cnpoc. JaHHbIn
BUA peknambl MOXHO BCTPETUTb B TakMX MONYMsipHbIX CouManbHbIX ceTsx, kak Facebook, Instagram,
TikTok, BkoHTakTe 1 OgHOKNaCCHUKN.

C nomowbo TapreTMpoBaHHOW peknambl MOXHO MNONyyYnTb BO3MOXHOCTb BKIHOUYUTL B CBOE
peknaMHoe obbABNEHNE NOrOTUN, Ha3BaHWEe KOMMNaHUW, MHPOPMALIMIO O MPOAYKTaX, HOBUHKAX U akUUsIX.
Takum obpasom, LeneBas ayautopus MOXeT BU3yarbHO NO3HAKOMUTBLCS C KaMnaHuen unv npoayktom [3].

7. Beb-aHanuTuka — aHann3 Ka4eCTBEHHbIX NokasaTtenen paboThbl canTa v peKknaMHbIX KaMnaHum,
N3y4yeHne BOPOHKU MPOAAXK M COCTaBMEHME MOME3HbIX PEKOMEeHAaUMN. YCMNeLWHOCTb MPOOBMKEHUS
Ou3Heca B VIHTepHeTe BO MHOIOM 3aBUCUT OT CMOCOBHOCTM KOHTponMpoBaTb 3PPEKTUBHOCTb
UCMNOMb3yeMbIX PEKIaMHbIX KaHanoB U YMEHWs BbIBMASATb OObEKTUBHbIE HegopaboTkm Ha cante. Ayaut
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caiiTa NOMOXeT BaM OTBETWUTb Ha BOMPOC Kak NPeBpaTUTb Kak MOXXHO Gorbllee KONMYecTBO noceTutenein
caiiTa B BalIMX NoKynaTenen Unm KneHToB.

dopmupoBaHMe uUMMOKa NPEANPUSTAS — 3TO WUCKYCCTBO, KoTopoe TpebyeT anuTenbHoW wu
Tpygoemkori paboTbl. C MOMOLLbIO YMNpaBreHUss UMUIKEM MOXHO BO3[EiCTBOBaTb C 3MOLMSIMM
noTpebuTenein u ynpaenaTb MMU. JTO AOCTMraeTcsl MyTeM WUCMOSIb30BaHUS MPEeACTaBIEHHbIX Bbille
WHCTPYMEHTOB, KaXKObli M3 KOTOPbIX yNydllaeT MUK OpraHu3aLuu.
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