Y[OK 339.138
UDC 339.138

HEUPOMAPKETUHI KAK TEXHONOIMA NPUBNEYEHUA BHUMAHUA
K NPEANOXEHWUIO MHTEPHET-MAIASUHOB
NEUROMARKETING AS A TECHNOLOGY TO ATTRACT ATTENTION
TO THE OFFER OF ONLINE STORES

Kynaea A.A., cmydeHm ep. 074003, lNaHgpuno H.U., cmydenm ep. 074001

Bernopycckuti eocydapcmeeHHbIl yHU8epcumem UHgopmamuku U paduoaieKmpoHUKU
2. MuHck, Pecnybrnuka benapych

QalizpaxmaHos ®.M. — cmapwul npernodasamerib

Panfila N.I., Kulaha A.A
Belarusian State University of Informatics and Radioelectronics, Minsk, Republic of Belarus

Fayzrakhmanov F.M. — Senior Lecturer

AHHoTauus. Bo3gecTBME Ha CKPbITbIE 3MOLMU NOKynaTerieil OTKpbIBaeT Gonblune BO3MOXHOCTU Nepes npeacTaBUTENAMU e-
commerce-6u3Heca. [laHHble O 4YyBCTBaX, TpeBorax M 6ecco3HaTenbHbIX peakuuax MoTeHUManbHbIX MNoKynaTenemn
aHaNU3upyTCS U YCNelwHO BHeAPSOTCA B MAapKETUHIOBYH AEATEeNbHOCTb NpeAnpusTMiA Bcero Mupa. MHbIMKU cnoBamm,
HeMpOMapKeTUHr — 3TO NpaKTU4eckoe MNPUMEHEHWe HeWpOorncuxoriorum B obnacTu MmapkeTuHra. Ucnonb3ysa npocTble
noBeAeHYeCKMe MNaTTepHbl, MPeAnpUATME CMOXEeT Cco3AaTb KayeCTBEHHbIN AW3aiH caWTa WU  UHTepHeT-marasuHa,
BOBEKaloLLMii noceTuTernei B 03HaKOMIIeHVe C TOoBapoM U CTUMYTUPYIOLLMIA nocneayiollee ero npuobpeTeHue.

KnioueBble crnoBa. HelipoMapKeTWHr, MapKeTWHI, pauMoHanbHbleé MOTMBbLI, BM3yanbHOe BOCMPUATHE, MOACO3HaTerbHasi
peakuus, TpUrrepbl, UHTEPHET-MarasuH, NpuBneYeHne, aHkeTMpoBaHue, NPUMHLUUN AednunTa, PYHKLMOHaNbHbIE BO3MOXHOCTH.

Annotation. The impact on the hidden emotions of buyers opens up great opportunities for representatives of the e-commerce
business. Data on feelings, anxieties and unconscious reactions of potential buyers are analyzed and successfully implemented
in the marketing activities of enterprises around the world. In other words, neuromarketing is a practical application of
neuropsychology in the field of marketing. Using simple behavioral patterns, the company will be able to create a high-quality
design of a website or online store, involving visitors in familiarization with the product and stimulating its subsequent
purchase.

Keywords. Neuromarketing, marketing, rational motives, visual perception, subconscious reaction, triggers, online store,
attraction, questionnaire, scarcity principle, functionality.

B npakTnke COBPEMEHHOrO MapKeTWHra CyLLeCTBYET GOMbLIOE KONMYECTBO NMPUEMOB NMPUBEYEHUS
BHMMaHUS Mokynatenen K npoaykuuu, npegnaraeMon TOProBbIMW OpraHusauusiMu, B TOM 4ucrne u
WHTEepHeT-marasmHamn. OgHako, 60nbLIast YacTb U3 HUX pa3paboTaHa Mo UToram aHanm3a yxe caenaHHbIX
MOKynoK, korga noTpebutens pyKOBOACTBOBAsNCHA Mpexae BCEero pauvoHanbHbIMM  MOTMBaMMU.
HelipomapkeTuHr e ucxoguT wu3 TOro, 4to noTpebutens B MpoLecce COBEPLUEHUS MOKYMOK
PYKOBOACTBYETCS HE CTOSIbKO pauMOHarnbHbIMU NOOYXOEHUAMK, CKOSNbKO 6€30TYETHBIMM CUMNATUSIMK U
aHTUNaTsSMK, BO3HMKAOLWUMU B pesyrbTaTe BM3yanbHOIO BOCMPUATMS MPOAYKUWMW, NpeacTaBreHHOW
cpeam nNpoyero u Ha Beb-canite KoMnaHuu.

HelpomapkeTuHr, BbICTynass Kak MPOTMBOMOMOXHOCTb BCEM M3BECTHbIM B  MapKeTuHre
WHCTPYMEHTaM BO3AENCTBUSA Ha NOKynaTensi, OTCNnexunsaeT (oM3nonormyeckme xapakTepucTukn, no ntoram
aHanmsa KOTopbIX MOXHO MNpeAckasaTb ero peakuuio Ha Nogco3HaTeNbHOM YPOBHE elle 0 TOro, Kak OH
COBEPLUNT CBOW BbIOOP, BLIAENUTbL TE TPUITEPLI, KOTOPbIE OKaXYT pelualrollee BUSHUE Ha MPUHSATUE
peLueHus o nokynke [1].
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Mocnencteusa naHgemun Covid-19 coenany odeBMAHbIM TOT QaKT, YTO OTHbIHE GONbLUMHCTBO
MOKyMNoK OyZeT coBepLuaTbCs OHMarH. 3a nocrnegHue ABa roga JoxoAbl OT NPoAaXn MHTEPHET-MarasvHoB
YBENUYMIMCB B pasbl 1 NOBMNEKN 3a COH6OM POCT KOHKYPEHLMKN Ha pbiHKaX, Ha KOTOPLIX OHW paboTatoT. [ns
NpoOAaBLOB, BbIHY)XAEHHbIX MCKaTb HOBblIE CMOCOObI MPUBMIEYEHUST U yOEPXKaHUA MNOTEHLUMamNbHbIX
nokynaTtenemn, co3gaHve npuBrekaTenbHOro n yaobHoro Beb-canTta CBOMX MHTEPHET-MarasvMHoB cTana
elle bonee 3Ha4ymMmon 3agaden [2].

B paHHOM cTaTbe npvBedeHbl UTOMM HaWero MccnegoBaHusi, LieNblo KOTOPOro 6bino udyyeHue
noaco3HaTENbHOM peakuun noceTuTenem Ha MU3MEHEeHUs B [Ou3aliHe canTa MWHTepHeT-MarasvHa
«Wildberries», a Takke oLeHKa BEpOATHOCTU NPUOOpETEHMS ero NPOAYKLMKN B pe3yrnbTaTe UCNONb30BaHNUs
MarasnHOM TEXHONOrMn HerMpoMapKeTUHra.

B kayecTBe MHCTPYMEHTa ANsi OLEHKU peakumm NoTeHumManbHbiX Nokynatenen Obina ncnonb3oBaHa
3NeKTPOHHas aHKeTa, koTopas bbina cocTaBrneHa ¢ ncnonb3oBaHmem «Google Forms» v B kOTopyto Obinn
BKITHOYEHbI AEeBATb BONpocoB. K onpocy 6binm npmeneversl 120 yenosek B Bo3pacTe oT 16 net go 21 roga.
Mo ntoram aHkeTUpoBaHUS Oblna OLEHEeHa WMHTEHCMBHOCTb MOCELLEHUSI PEeCnoHOEeHTaMU YyKa3aHHOro
WHTEpHeT-MarasunHa (CM. pUCyHokK 1).

Kak 4yacTo Bbl NOCEWAETE UHTEPHET-MarasuHs!? [0 Konuposats

120 oTeeToB

@ pas B feHb M valle
@ Heckonbko pas B Hefeno
pas B Heaenio
@ HeckonbKo pas B MECAL ¥ pexe

35,8%

15,8%

PucyHok 1 - PegynbTaTbl onpoca pecrnoHAeHTOB

Ha Bonpoc “O6paljaete nv Bbl BHUMaHue Ha AmsavH canta?” 112 venosek (93,3 %) ganu
NonoXuTenbHLIM  OTBET. PecrnoHaeHTaM Takke Obinn  npednoXeHol Ha BblOOp nABa Haunbonee
npuBnekaTenbHbIX BapnaHTa An3aiHa carTa B pasfnuyHbIX LBETOBLIX COYETaHUsIX (CM. pucyHok 2). CTo
ABeHaguaTtb pecnoHaeHToB (93,3 %) BbiOpanu BTOpOM BapuaHT, BbINMOMHEHHbLIA B ©0ree CMOKOMHbIX U
rrnyboKMx OTTEHKaXx.

Kakon puzaiiH 6onee npuenekatenbHbin? *

O O 2
PucyHok 2 — MNpumepbl BHELLHErO 0hOPMIEHUSA CauTOB UHTEPHET-MarasmHoB

Takke 90,8 % onpolueHHbIX NoATBEPAUN, YTO HaMHOro yaobHee MCNOMNb30BaTbh KHOMKY MEHHO,
Koraa oHa pacrnornoXeHa C NeBon CTOPOHbI 3KpaHa. A HAaCTPOWKY NTMYHOro kabrnHeTa Npou3BoanTb yaobHee
B MpaBoOW 4YacTu aKpaHa.

Ha Bonpoc “Kakon ToBap Bbl KynuTe ¢ 6onbluen BeposiTHOCTbI0?” 85 yenosek (70,8 %) otBeTnnm,
YTO C DOMbLUEN BEPOATHOCTLIO OHU Kynunu 6bl TOBap, KOTOPLIN OrpaHUYeH B KonuyecTtse (PUCYHOK 3).
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Kakow ToBap Bbl Kynute ¢ 6onbluen
BEPOSATHOCTbIO? *

29 P- 49 k. Ocranocs 7 wir.
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PucyHok 3 — QnemeHT caiTa KoMnaHun, OTpaXkatoLnin HU3KY0 AOCTYNHOCTbL ToBapa

Takke Obinn 3agaHbl Bonpockl “MiMeeT nn Oons Bac 3HadeHue ckngka?” u “BaxHa nu ansa Bac
YHKUMA cpaBHeHWst ToBapoB?” BocembaecaT nsTb MpoueHToB onpolleHHbiXx (102 yenoseka) ganwu
NOMOXUTENbHbIV OTBET.

Kpome Toro, Mbl Takke BbIICHUMW, YTO Y CEMUAECSATU NPOLEHTOB pPecrnoHAeHToB BaHKOBCKas kapTa
npvBsA3aHa K Kakomy-nmbo u3 MHTepHeT-MarasvHoB.

PesynbTaTthl nccrnegoBaHus No3BoNsAl0T chOpMynNMpoBaTh CredytoLlime BblBOAbI:

1) nepBocTeneHHOe 3HadyeHMe MWMelT Au3avH W yaobcTBO nonb3oBaHWs caWToMm. LiBeta,
NCMONb30BaHHbIE Mpu ero odOpMIIEHUN, [OOIDKHbI coyeTaTbCsa Mexay cobon, He pasgpaxaTtb U
HacTpamBaTb MOCETUTENS Ha CrOKOWHLIN Naf, MO3BOMAA eMy ModyyBCTBOBaTb cebst KOMOPTHO u
3agepkatbcs B MarasvHe. MeHio ygobHee Bcero cumMTbiBaeTCsl, KOrga oHO pacnonaraeTcsl B IeBOM YacTu
cawnTa, a KOHTaKkTHas MHdopmauusa — cnpasa;

2) orpaHu4YeHue KonuyecTBa [OCTYMHOroO TOBapa, WMeHyeMoe Kak “npuHumn  aedumumra’,
OENCTBUTENBHO BbI3bIBAET Y NOCETUTENEN Mara3uHa CUINbHOE XenaHve npuodpecTtn ToBap NPsSIMO cenyac;

3) cunbHbIV 3dheKT Takke oKasbiBaeT ABHOE Yka3aHMe Ha BbIrOOHYI0 LieHy ToBapa. [lepeyepkHyTas
psaoMm “ctapas” ueHa 3acTaBnseT NOBEPUTb B TO, YTO MOKyMNKa OENCTBUTENBHO BbIrogHa U HeobxoavMma
cenvac;

4) He cTouT 3abbiBaTb MPO TakMe BaXkHble yoobCTBa ONS KMMEHTOB, Kak: QYHKUMS CpaBHEHWS
TOBapoB, AobaBneHne ToBapa B YMCIO BbiOpaHHbIX, HadeXHas NpuBsidaka 6aHKOBCKOW KapThbl K MHTEPHET-
MarasuHy. Takne yHKUMOHaNbHblE BO3MOXHOCTM Maras3umHa OYeHb CUIbHO CKasbiBaloTCA Ha yaobcTee
NCMOSb30BaHUSA U SBMSAKOTCSA CUITbHBIM CTUMYFIOM K AENCTBUIIO.
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