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AHHoTanusi. VccrienoBanbl COBPEMEHHbBIE MOAXObl K aBTOMATH3al[MHM MPOLECCOB KYILIH-
MPOJAKH HEJBIDKUMOCTH Yepe3 PHINTOPCKUE areHTCTBA. YCTAHOBIICHO, YTO BHEIPEHHE
MPOTPaMMHBIX PEIICHUH 3HAYUTEIBHO YCKOPSET MPOLECC CACIKH M TMOBBINIACT Ka4eCTBO
obciyxuBaHus KIHeHTOB. [IpemmokeH KOMIUIEKCHBIH moaxon K uHTerpanmu CRM-cucrem n
ABTOMATH3alMK MAPKETUHIOBBIX MPOILIECCOB MUl ONTHMHU3AIMU PabOThl pUAITOPOB. B
HCCIIEA0OBAaHUU OOOCHOBaHA HEOOXOIMMOCTb MCIOJIB30BAHUS AHAIUTHYECKUX MAHHBIX IS
HpOFHOSI/IpOBaHI/Iﬂ TpeHI[OB Ha pI)IHKe 1 JaHbI peKOMeHI{aHI/II/I 10 3alIUTC HepCOHaHLHbIX
JAaHHBIX B yCJ'IOBI/I)IX LII/Iq)pOBI/ISaHI/II/I.

KiroueBble cJioBa: aBTOMAaTH3alWs, KyIUIA-pojaxka, HeABwKuMocTh, CRM-cuctemsi,
PpURATOPCKUE areHTCTBA.

Beeoenue. CoBpeMEHHBIN PBHIHOK HEABIKUMOCTH TPeOYET OT PHUANITOPCKUX AreHTCTB
BBICOKOW CTEIEHU aJalTHBHOCTH W ONEPATUBHOCTH. B YCIIOBUSAX pacTyiieldl KOHKYPEHIIUH U
YBEIMYCHUS OOBEMOB CIEJIOK aBTOMATH3allMs IPOIECCOB KYIUIM-TIPOJAKU CTAHOBUTCS
HE00X0UMOCThI0. OCHOBHBIM OPHEHTHUPOM JUISI YCIIeXa PUAIITOPCKUX areHTCTB CTAHOBHTCS HE
TOJILKO CKOPOCTh 00pabOTKH 3aIIPOCOB, HO U KAUECTBO MPEAOCTABIISIEMBIX YCIIYT.

Pa3zpaboTka KOMITJICKCHOTO TTOIX0/1a K aBTOMATU3aIlMH, BKITFOYAOIIETO B ce0sT MHTETPAIIHEIO
HOBBIX TEXHOJIOTHH, CTAaHOBUTCS OCHOBHBIM DJJIEMCHTOM CTpPaTeTMU AareHTCTB. B JaHHOM
WCCJICIOBAHAH PACCMATPUBAIOTCS TOAXOJBI K aBTOMATH3AIMH, ITO3BOJISIFOIINE YIIYYIIUTh
B3aMMOJICICTBHE C KITMEHTAMH U MOBBICUTH 3P (HEKTUBHOCTH pabOThI ar€HTCTB.

Ocnogénasa wacmes. ABTOMATH3ANMS TPOIECCOB  KYIUIA-TIPOJAXXKH  HEIABMKHUMOCTH
noJipa3ymMeBaeT Cco0OH UCHOIb30BaHWE TOAXOAOB, HAMpPABIECHHBIX HAa ONTUMHU3ALMIO U
VIIPOIIIEHNE BCEX ITAIOB CICIKU. JTO BKIIOYACT B ce0s1 BHEAPECHNUE COBPEMEHHBIX TEXHOJIOTHIA 1
MPOrPaMMHBIX PEIICHUH, KOTOpbIE MO3BOJSIOT PHUAATOpPAM M KIUEHTaM B3aWMOJEHCTBOBATh
6osee 3(pPEKTUBHO U ¢ MUHUMAJIbHBIMH 3aTpaTaMi BPEMEHHU.

Buenpenne CRM-cucteM T103BONISIET pUIJITOpPAM  YIOPABIATh B3aUMOJEUCTBHUEM C
KIIMEHTaMH, OTCJIKWBATh CTAaTyC CHIEJIOK W aHainm3upoBaTh peiHOK. CRM-cucrema
HEABM)KMMOCTH ~ O0ECTeYMBaeT  KOMIUJIEKCHOE  YIpaBJICHHE  JEATENbHOCTHIO  areHTCTB
HEJABM)KMUMOCTH: OT yIIPABJICHHSI BXOISAIIMMHE 3aIIPOCAMH JIO TIOITOTOBKH IICHOBBIX TIPEIOKCHHIA,
OT MPOJIAKH KOMMEPYECKON HEJBMKUMOCTH JI0 YIPaBIEHUS HEIBHKUMOCTHIO.

Pusntopckast gesTenbHOCTh OCHOBaHA Ha JoBepuu. M3pecTHO, uTo 82% HOBBIX MpOAaXK
HEJABM)KMMOCTH TIPOUCXOJAT MO PEKOMEHJAIMSM CYIIECTBYIOIIUX KOHTAKTOB, MPEABIAYIINX
KITUEHTOB, WICHOB CEMbH, JIPy3€ei WU POJCTBEHHUKOB. Kora peus uaeT o puaitropckoM On3Hece,
MpoJaka WM TOKYIKa — 3TO JJIMTENBHBIN MPOIIecC, ¢ MHOKECTBOM MOCIEAYIONUX IEHCTBUHA U
MOBTOPHBIX TieperoBopoB. Buenpernne CRM-cuctem i pHAATOPOB JaeT UM BO3MOXKHOCTH
3¢ (HEeKTUBHO yNPaBIsATh KOHTAKTAMH, TIIAHUPOBATH 33/1a4H, OTCIICKUBATh TIPOIECC U OCTABATHCS
OpPTaHU30BaHHBIMU, YTOOBI CTPOUTH YCTICITHBIC OTHOIICHUS U 3aKIII0UaTh cieiku [1].

[MporpammMusbie perenus, Takue kak Bitrix24 wmm Salesforce, mpemmararoT MmIMpOKHiA
(GyHKIIMOHAJ, BKJIFOYAs YIIPABJICHHE KOHTAKTaMH, aBTOMATU3aIIUI0 MAPKETHHTA U aHATUTHYCCKUE
WHCTPpYMEHTHI. [IpakTudeckas pean3anus TaKuX CHUCTEM IOKa3bIBaeT, YTO WX HCIOJIH30BaHUE
MPUBOJUT K COKPAIICHHIO BpeMEHU Ha o0paboTky 3ampocoB Ha 30-50%, a Takyke MOBBIIIAET
YIOBJICTBOPESHHOCTh KIIMEHTOB, YTO IOTBEPKAACTCS BHYTPEHHUMH OIPOCAMHU areHTCTB.
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[Tocneanue uccienoBaHUsl U CTATUCTUYECKUE JaHHBIE NAIOT MPEACTABIEHUE O TOM, Kak
areHTHl 10 HEABIKUMOCTH nucnoib3ytoT CRM-cucremsl. [Tpumepno 47% nons3oBareneir CRM-
CUCTEM CYMTAIOT, 4TO Hcnonb3oBanue CRM 3HauuTenbHO BiMseT Ha yAep)KaHHE KIMEHTOB.
Kpome toro, manboinee 3gdexkTuBHBIE Opranu3anuu npojax Ha 81% wgame ucnonszytor CRM-
cuctembl. B ienom, ucnons3oBanue CRM 3a nocnennee BpeMs yBenuuuinocs ¢ 56 mo 74% [2].

Oxo1o 60% areHToB 1O HEABMKUMOCTH, 3apadareiBaronux He MeHee 100 000 mommapos B
roJl, UCHOJNB3YIOT MporpamMMHoe obecnieuenue CRM. bonee toro, okono 26% crenuanucTtoB B
cdepe HeNBIKUMOCTH OTMEYAIOT TOBBIIICHUE TIPONU3BOAUTEILHOCTH MPU UCTIONB30BAHUU TAKUX
cucteMm. [Ipumepno 72,5% arentctB HeaBukUMOCTH BHeApsa0oT CRM B cBoro paborty. [TonoBuna
MOJIb30BaTEJIe OTMEYAOT MOBBIIIEHHE MTPOAYKTUBHOCTH O1aroapsi X MUCIOJIb30BaHHIO.

[IpencraBieHHas cTaTUCTUKA JEMOHCTPHUPYET pacTyilyto 3aBucuMoctb oT CRM-cucrem B
chepe HEeNBIKMMOCTH, TIOTYCPKHUBAsT UX BAKHOCTH JUISl YIPABICHHUS B3aMMOOTHOIICHHSIMH C
KIIUEHTaMH.

Hcnonp30BaHre TPOTPAMMHBIX CPEJACTB JUIS aBTOMATH3AIlMM MAapKETUHTa 3HAYUTEIHHO
yBEJIMUYMBAET OXBaT IeNieBOM aymutopuu. MHcTpyMeHThl, Takue kak Mailchimp u HubSpot,
MO3BOJIAIOT CO3/aBaTh MEPCOHATM3UPOBAHHbIE KAaMIIAHWW, HAINPABJICHHbIE Ha IPHUBJICYEHUE
MOTEHLMANIBHBIX MOKynaTenei. Teopernyeckn OOOCHOBAHO, YTO ABTOMATHU3AIMS TMOBBIIIAET
KOHBEpCcHUIO JUI0B Ha 15-25%, naBast pusaTOpaM BO3MOKHOCTh COCPEIOTOYUTHCA Ha 3aKPBITUU
CHEJIOK.

WMHCTpYyMEHTBl aBTOMATH3AIMA MAapKETHHTa TOMOTAIOT PEKJIIAMUPOBATH HEABUKHMOCTD.
Taxue mardopmsl, kak Zillow Rental Manager, Reonomy uiau Social Media Ad Tools, mo3Bosstor
IUTAHUPOBATh M YIPABJIATH MApPKCTUHIOBBIMH KaMIAHUSMHU, OTCIICKUBATH 3PPEKTUBHOCTH
OOBSBICHUII M aBTOMATHYECKU pa3MellaTh OOBSBICHHS O HEIBMKUMOCTU IO HECKOJIbKUM
KaHajam.

TexHonoruss MOXeT MOMOYb B aHaIU3€ TEHACHIMHA pBIHKA, OOJierdas IMOUCK HOBBIX
BO3MOXKHOCTEH ¥ ONTUMHU3HPYS WMHBECTHIIMOHHYIO cTpaTernto. C TOMOIIBIO  TaKHUX
UHCTPYMEHTOB, kak PropStream wam CoStar, MOXHO MONYyYUTh JOCTYH K BCEOOBEMIIIOIINM
JTAHHBIM O HEJIBIJKMUMOCTH, pPallOHax U TeHACHIHX [3].

Pa3paboTka MOOWIBHBIX MPHIOKEHUH Il PHUANITOPOB M KIUEHTOB TMPEJOCTABISET
BO3MOXXHOCTh OCYILECTBJISATh CHEIKM Ha XOAy, IOJIy4aTh aKTyalbHYI0 HH(OpMAaLHI0 O
HEABM)KMMOCTH W B3aMMOJICWCTBOBaTh C areHTaMud B peallbHOM BpeMeHHu. MccnemoBaHus
MOKAa3bIBAIOT, YTO KIMEHTHI, UCTIOJIB3YIOIINEe MOOWIbHBIE TpuiIoKeHus, B 60% ciydaeB ObicTpee
NPUHMMAIOT pEIIeHUusT O TIOKyNKe. BHeapeHWe TakuxX peElIeHUd TOBBIIIAET YPOBEHb
YZI0BJIETBOPEHHOCTHU KJIMEHTOB U CIIOCOOCTBYET YCTAaHOBIEHHUIO JOJITOCPOYHBIX OTHOLIEHUH.

[IporpaMMHBIe CpeACTBa, OCHOBaHHBIE HA AHAJIUTHKE OONBIIUX MAHHBIX, IMO3BOJSIOT
pUDIITOpaM  MPOTHO3UPOBATH HM3MEHEHHWS Ha pPBIHKE HEJBIKUMOCTH. VIcmonb3oBaHHE
WHCTPYMEHTOB, Takux Kak Tableau wiu Power Bl, ams Busyamusaiuu JAaHHBIX 3HAYHUTETBHO
yIIydIaeT MOHUMAaHUE PBIHOYHBIX TEHASHIMH. OIUH W3 HOBBIX PE3yJIbTATOB HCCIICIOBAHUS
3aKJTFOYAETCS B TOM, UYTO PUAITOPHI, UCTIOIB3YIONINE aHATUTUYECKHE UHCTPYMEHTHI, CITIOCOOHBI
MpeCKa3bIBaTh U3MEHEHUS 1IEH Ha HEJBUKMMOCTh Ha 6—12 Mecs1eB BIEpe] ¢ BRBICOKON CTENEHBIO
TOYHOCTH.

AHanuTHKa OOJIBIIUX JAHHBIX MPEJIOCTABIISICT PHIITOPAM BO3MOXKHOCTD TITy0XKe ITOHUMATh
MOBEJICHNE TOKYMaTelnel, aHamu3upys HX NpeanouTeHus. Hampumep, naHHble O cOpoce U
NPEUIOKEHHUH, a TaKXKe IeMorpadudeckue XapakTepPUCTHKH IEIEBOH ayIUTOPUH MOTYT TIOMOYb
pudnTopaM GopMHUpPOBaTH 00JIee TOUHbIE MAPKETHHTOBBIE CTPATETUU. DTO MO3BOJSET HE TOIBKO
npeiaraTh KJIMCHTaM HauOoJjee IMOAXOMANMe OOBEKTHl, HO W ONTHMHU3HPOBATh pPEKIIaMHBIC
OIO/KETHI, HAMIPABIISAS UX HAa HauOoJee MePCIeKTUBHBIC CETMEHTHI PhIHKA.

CTOUT OTMETUTh, YTO WCIIOJIH30BAHUEC AHAIUTHKA MOXKET YIIYYIIUTH IMPOIECC OICHKH
HEJABM)KMUMOCTH. PUAITOPHI MOTYT MPUMEHSTH aITOPUTMbI MAIIMHHOTO OOYYEHHUS AJsl aHaIHn3a
JaHHBIX O MPOJAXKax, YTO MMO3BOJISIET 00Jiee TOUYHO OMPEEINIATh PHIHOYHYIO CTOUMOCTh OOBEKTOB.
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D10 0c0OO0EHHO BXKHO B YCIOBUSX HECTAOMIBHOTO PHIHKA, KOTIA TPAIUIIHOHHBIE METO bl OIIEHKH
MOTYT OBITh HETOCTATOYHO 3P PEKTUBHBIMU [4].

B ycnoBusix mupoBu3aiii BaKHBIM aCIICKTOM SIBIISICTCS 3aIllMTa ITEPCOHATBHBIX JTaHHBIX
KJIMEHTOB. [[ppMeHeHne COBpeMEeHHBIX METOI0B mr(poBanus u cobdmonenre ctanaaproB GDPR
obecrieunBaroT Oe30macHOCTh WH(GOpPMAIMK M JOBepUe KIUEHTOB. Pa3paboTka W BHeApeHUe
BHYTpEHHEH MOJUTUKKA pabOThl C JNaHHBIMM JIydlle 3allUIIaeT KaK KIMEHTOB, TaK U CaMu
areHTCTBAa OT IOPUANYECKUX MPOOIIEM.

3akntouenue. B TIpenCcTaBICHHOM HCCIEIOBAaHUM TMPOBEACH aHajIM3 IOJIXOJO0B K
aBTOMATHU3AIlMU TPOIECCOB KYIUIM-MIPOAAXKH HEABUKUMOCTH UYEpPe3 PUDITOPCKUE areHTCTBA.
YcranosneHo, uro npumeHenue CRM-cucrem, aBromarusanusi MapKeTUHTa U HCIOJIb30BaHUE
AHATUTUYECKUX MHCTPYMEHTOB 3HAYHMTEIHHO MOBBIMIAIOT 3(()EKTUBHOCTh PaOOTHI areHTCTB U
YIy4IIAIOT KIUEHTCKUH OIBIT.

ABTOMAaTH3aIM MPOILIECCOB KYIUIU-TIPOJAXKH HEABMXKMMOCTH HE TOJBKO ONTHUMHU3UPYET
paboTy pUAATOPOB, HO U CO3/1a€T HOBBIE BO3MOXKHOCTH IS YIYULICHHUS KauecTBa 00CTyKUBAHUS
KJIMCHTOB. BBISBICHHBIE B X0JI€ MCCIEIOBAHUS TEOPETHUYECKUE U MPAKTHUYECKUE PE3YIIbTaThl,
TaKMe KaK 3HAYUTEIIbHOE COKpAIleHHE BpeMeHU 00pabOTKU 3ampOCOB U MOBBIIIEHUE TOYHOCTU
MpeACKa3aHuil PhIHOYHBIX TEHICHIIUN, IO TYEPKUBAIOT BAXXHOCTh MHTETPAIIMH HOBBIX TEXHOJIOTHIA
B IIPUBBIUHBIE MPOIECCHI PUAIITOPCKOro On3Heca. Bc€ 3T0 B KOHEYHOM MTOTE BE/IET K MOBBILICHUIO
KOHKYPEHTOCIIOCOOHOCTH AareHTCTB Ha pBIHKE M YKPEIUICHUIO WX To3ulmii B cdepe
HEJABM)KUMOCTH.
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Annotation. The modern approaches to automation of real estate purchase and sale processes
through real estate agencies have been studied. It is established that the introduction of software
solutions significantly speeds up the transaction process and improves the quality of customer
service. A comprehensive approach to the integration of CRM-systems and automation of
marketing processes to optimize the work of realtors is proposed. The research substantiates the

need to use analytical data to forecast trends in the market and gives recommendations for
protection of personal data in the context of digitalization.
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