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16. IPPEKTUBHBIE CTPATEIMN NMPUBJIEYEHUA B2B-KITMEHTOB
AnNA DIGITAL-ATEHTCTB

Muxmo A. 1., cmy@exm ap. 174004
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®ponoea L. A. — cm. npenodasamens, Ma2ucmp 3K. HayK.

AHHOTaUMA. KOHTEHT-CTpaTErvn UrpaloT KIMKOHEBYIO POrb B NPOABMXEHWA U NpuBneyeHu B2B-knveHTop ans digital-areHtete. B
cTaTbe paccMaTpuBaioTcs SheKTUBHEIR NOAXOAb!, TAKME KaK CO3AaHVe NoMesHor KOHTeHTa, uenonesoeane CRM-cuctem u aktusHoe
npoaewxeHne vepea LinkedIn. Qcofoe BHUManWe yaenseTca mogenn RACE, koTopan noMOraeT BbICTROUTL KPREKTUBHYIO KOMMYHUKELMID
Ha Bcex 3Tanax KvMeHTCKoro nyTw. MoguepkuBaeTtcs aHaqmmocTe SEQ, PPC-pexknamel, email-pacceinok 1 JUHaMUYECKON pexnamel Ana
NOBLILLEHUA BOBMEYEHHOCTU M KOHBEPCUW. B 3aKmioteHue npeanaratoTea pekoMeHaa LMW Ans yCnewHoro pocta u passutua digital-areHrere
B B2B-cermenTe.

KnioueBble cnoBa. B2B-knueHTsl, digital-areHTeTBa, KOHTEHT-MapKeTUHN, nepcoHanusauus, CRM-cuctems, Linkedin, Moaens
RACE, SEQ, PPC-peknama, email-paccbinku.

B ycnoeusx uuppoBOi SKOHOMMKM POSb KOHTEHT-MAPKETMHIA U NEPCOHANM3AUNMN KAK UHCTPYMEHTOB
npuenedYeHns B2B-knueHToB npuobpetaer o0coOyK 3HaYMMOCTL. B AaHHbIl mOomeHT B B2B-cektope
HabnioaaeTcAa BLICOKWIA CMPOC HA MepcoHanuaupoBaHHble digital-ycnyru, KOTopele nMOMOrardT KOMMaHUsM
3(hPEeKTUBHO B3aMMOAENCTBOBATL C KNMEHTaMW W (DOPMUPOBaAHUIO YCTOMYMBOW NOANLHOCTU. PaspaboTtka
CTpaTerni KOHTEHT-MapkeTUHra W nepcoHanuaauuu B B2B-cermenTe digital-areHTCTB — 3T0 C03aaHue,
apantauus n AUCTpUBYUMA KOHTEHTA, KOTOpbIA OTBEYaeT OU3HEC-LENAM MOTEHUMUANbHbLIX KMNUEHTOB W
dopmupyet aosepue [1].

AKTYanbLHOCTb MCCNeAOBaHWA oOOycnoBneHa noTpefHOCTLI0O B pa3paboTke pe3ynbTaTUBHLIX
CTpaTermi KOHTEHT-MapKETUHIa, CNOCODHbLIX 00ecneyYnTb CTabunbHbIA NPUTOK KMMEHTOB U BLICOKUI YPOBEHK
Bo3Bpata unBecTuumii (ROI) ang digital-areHtcTe, patoTaowmx 8 B2B-cermeHTe.

OcHoBHble xapakTepuctuku B2B
cTparerum

OpueHTUp JloBepue yepes rny6okun MbkocTb
Ha pesynbTar 3KcnepTusy KOHTEHT noaxoaa

PucyHok 1 — OCHOBHble xapaKkrepicTukn B2B ccTpaterui
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Ha pucyHke 1 npeacTaBnNeHa KOHUENUMA KNIOYEBLIX XapakTepucTuk B2B KOHTeHT-cTpaTterun ans
digital-arenTcTe. B AaHHOM CErMeHTEe KOHTEHT OPUEHTUPOBAH HA PaUMOHANbHYO aprymMeHTauuo, NOCKONbKY
npouUecc NPUHATUS pPeleHuin y B2B-knueHTtoB OOYCnoOBNEH 3KOHOMUYECKON 3PEKTUBHOCTBK), a He
3MOLUMOHANBHBIM (hakTOpPOM. CyLLECTBEHHOE 3HAYEHUE UMEET JOBEpPUe K areHTCTBY, KOTopoe hopmupyercs
Ha OCHOBE AEMOHCTPALUMM YCMELUHbIX KeMCOB, Hanu4ua npodecCHOHanbHbIX Harpag WM pPeanu3oBaHHbIX
NPOEKTOB. Y4YUTLIBAA BbICOKMI YPOBEHb TEXHUHECKON KOMNETEHTHOCTY LIENEeBON ayaAUTOPUU, KOHTEHT A 0MKEH
OTNUYaTLCA rNyOUHOA NpopaboTkM U NPOhecCUOHANU3IMOM, U3Geras YpeamepHbIX YNpPOoLWeHUn. BaxHbim
acnekToM sBnAeTCA BanaHc Mexgy AeMOHCTpauuen KpaTKOCPOYHbIX Pe3ynbTaTOB WM AKUEHTOM Ha
AONrOCPO4YHOE COTPYAHWUYECTBO, H4TO CNOCOBCTBYET YKPENMEHWIO NAPTHEPCKUX OTHOLUEHWH W NOBLILLEHWUIO
NOSANBLHOCTU KINUEHTOB.

Moatomy agna 3¢hhekTUBHOIO NPUBNEYEHNA BHUMAHUSA U AEMOHCTRAUUK CBOEN akcnepTHocTH digital-
areHTCTBa, B3auMoAencTeya ¢ BZ2B-knueHtamu, MOryT NPUMEHSTL CNeayowme noaxoabl:

1 Coszpaeate GUONUMOTEKY NONE3HOIO KOHTEHTA: PYKOBOACTBO NO yBENUMeHno CTR, Yek-nucThl Ans
3anycka peknamHon KamnaHuu, 4TO NOMOrAeT KNMeHTaM pewath KOHKPETHBIE 3ajavu wn  ynyqwarb
pesyneTathl.

2 PazpabaTblBaTh CEPUID MATEPMANOB NO KaXAOMY 3Tany BOPOHKM npogax: ot SEQO-ctaten ans
NPUBREYEHWA BHUMAHWA A0 KEHCOB U BuagopekoMendauni Ha huHaneHbIX stanax, No3BonAeT APEKTUBHO
CONMPOBOXAATE KNMUEHTA HA BCEX CTAAWAX NPUHATUA PELIEHUA U YKPENNATL gosepue Kk BpeHay.

3 Ucnone3osate CRM-CUCTEMBI W MHCTPYMEHTEI aHanUTUKK (Hanpumep, HubSpot unu Marketo) ans
TOYHOTO OTCNEXMBAHWA NOTPEOHOCTEN KMMEHTA W aBTOMAaTU3aUNKN NEPCOHANN3aLUM,

4 AxTueHO ucnonesynTe Linkedin aAnA npoaswXeHUA CTaTel, Tak Kak ata nnardopma uAaeanbHo
noaxoavnT AnAa npogeccuoHanos u busHec-coobwectea, npeanaras BO3MOXHOCTU ANA CO34aHUA IKCNEPTHOrO
KOHTEHTa ¥ B3auMOAeNCTBUA C Leneson ayantopuen. C Gonee uem 1 Munnuapaom nonbk3oBatenen No BCemy
mupy, LinkedIn ABnAeTcA MOWHBIM WHCTRYMEHTOM ANA YCTAHOBNEHUA AENOBLIX KOHTAKTOB M NPUBNEYEHUA
BHUMAHWA K BaLLEMY KOHTEHTY.

CornacHo uccneaosannam Content Marketing Institute, komnaHuu, KOTOpbIE BHEAPSOT NPOAYMAHHbBIE
CTpaTerMm KOHTEHT-MapKeTUHra, AEeMOHCTPUPYIOT Bonee BbICOKWE NOKA3aTenu BOBNEYEHHOCTU U KOHBEPCUM
NO CPABHEHUID C TEMW, KTO HE YAENABT 3TOMY HANPABMNEHUIO AOMKHOrO BHUMAaHUA. Hanpumep, 92% Hanbonee
yCneLHbIX MapkeTonoroe B2B opueHTUpOBaHbI HA (POPMUPOBAHUE aYAUTOPUM YEPE3 NPOAYMAHHYIO KOHTEHT-
CTpaTernio, 4To Ha 18% BGonbLUe NO CPABHEHUKD C OCTANbHBIMK YHACTHUKAMU Onpoca [2).

3710 nogpaszyMeBaeT aganTauuio KOMMYHUKAUWKW NOA PasHble 3Tanbl KNUEHTCKOrO NyTH U cO3aaHue
KOHTEHTA, KOTOPbIA peLuaeT KOHKPETHbIe BU3HeC-3agaqn. Hanpumep, Ha atane 0CBEAOMMNEHHOCTH 3TO MOTyT
ObITb aHaANUTUYECKMe cTaThn O Tpenaax digital-mapkeTuHra, Ha 3Tane pacCMOTPEeHWss — KEeWChl ¢
pe3ynbTaTamMu BHEAPEHUA PeLeHWn, a Ha JTane npPUHATUA PEeLIeHWs — NepCOHaNM3UpPOBAaHHbIE
npeanoXeHusa unu sebuHapsl ¢ AeMOHCTpauuen aPPEeKTUBHOCTU YCNyTr areHTCTBa.

MockonbKy NPOUECC NPUHATUA peweHuihn e B2B-cermeHTe cnoxen, TpedyeT MHOXecTBa
B3aUMOAENCTBUA W  Y4YaCTUA HECKONbKUX 3aWHTEPEeCOBAHHLIX CTOPOH, CTpaTernveckn BbLICTPOEHHAA
KOMMYHWUKALWA Ha KaXAOM 3Tane UrpaeT KNIYeByl ponbt B )OPMUPOBAHUU AOBEPUA U CTUMYNUPOBAHUY
KOHBEPCUMU.

OaHako adhhekTHBHAA CTpaTErMA A0SKHA YUUTBIBaTE HE TONBKO KNAacCUYECKUe 3tanbl KNNMEHTCKOro
MYTH, HO U ONTUMM3WPOBATL KAXKAOE BIAUMOAEWCTBUE C KNUEHTOM Yepes pa3nuyHble KaHanb. OaHuM 13
AENCTBEHHBIX NOAXOA0B ANA 3Toro asnaetca Mogens RACE, no3sonawwas BbICTPOUTE UENOCTHYIO
KOMMYHUKALWIO Ha BCEX sTanax eszaumogenctena. fJaHHaa moaens (puc. 1) BKNKYAET YeTbipe KMHYeBbIX
komnoHeHnTa: Reach (oxeart), Act (aencteune), Convert (koHBepcua) u Engage (BOBNEYEHWE), Kaxabln u3
KOTOPbIX HANPABMEH HA yCuneHune aghhekTa 0T B3aNMOAEUCTBUA C Ueneson ayautopuen [3).
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PucyHok 1 — XKnaHeHHBIA UMKN KnueHTa no metoguke RACE [4]

Ha 3tane oxgata ana digital-areHTCTBa KNWOYEBLIMU WHCTPYMEHTaMu OyayT SEQ M KOHTEHT-
MapKeTWHr, YTOOb) YNYYLUNTL BUAWMOCTb B NOUCKOBLIX CUCTEMAX W NPUBNEYL LENEBON Tpaduk. Takke BaXHO
ucnonesoeate PPC-peknamy (Google Ads, Facehook Ads) aAns TOUHOrO TapreéTuHra u npueneveHus
nonNb3oBaTeNen, 3aMHTEPECOBAHHLIX B YCnyrax areHTcrea, [Ana npueneveHns BHUMaHUA MOXKHO NPUMEHATL
nyGnukaumn 1 PR B cneunanuanpoBatHbiX U34aHNAX U MHAMIOEHCEP-MaPKETUHT, Y4TOOLI YCUNUTL JOBEPUE K
OpeHay.

Ha cneayiowem atane (Act) digital-areHTCTBY CTOUT WMCNONBL3OBATH ABTOMATU3WMPOBAHHbIE email-
pacchInku, Hanpumep, ¢ NpeanoXeHuAMn BecnnaTHbIX KOHCYNbTALMIA MNKW ayauTa AnsA NoByaeHUs KNUEHTOB
K AeACTBUAM. BaHO BHEApPWUTb WHTEPAKTUBHbLIE ANEMeHTbl Ha caite (Hanpumep, hopmbl Ana pacdera
CTOMMOCTM YCIYT UK 3aKa3bl OBPATHOTO 3BOHKA), A TAKKE UCNONb30BATh AMHAMUYECKYIO peknamMy Ansa nokasa
NepPCOHaNM3NPOBAHHBLIX NPEANOXKEHUH B 3aBUCUMOCTU OT NOBEASHUA NOCeTUTENENn Ha caiite. B gononHexnune
MOXHO MPUMEHUTbL BbIBOALI NPOrPECCUBHOTO NpodharnuHra Ana Gonee TOMHOrO TapreTUPOBaHUA Ha OCHOBE
AaHHbIX 0 NOCETUTENSX.

Ona noBblweHus koHeepcun digital-areHTcTBamM UenecoofpasHO npuMeHsaTb A/B-TectupoBaHue ¢
Lenbo ONTUMU3ALNMM NOCAAOHHBIX CTPaHUL U (hOPM 3as8BOK. [ONONHUTENLHBIM 3PMEKTUBHBLIM UHCTPYMEHTOM
ABNAETCA MCNONb30BAHWE NOM-an peknambl, NPeaoCTaBnAlWen CKMAKA UNKU CneywanbHble yenoBus Ans
CTUMYNIMPOBAHUA 3aBEPWEHUA 3aABKW. BaxHylo ponb B NPOUECCE NPUHATUA PEWEHUA KMMEHTAMU UTpaloT
MECCEHAXEPL! U YaT-00Tbl, 06eCneYnBaOLLME ONEPATUBHYID KOMMYHUKAUWIO U NOBLILLEHNE BOBNEYEHHOCTH,
Kpome TOro, 3HaunTencHbIn 3PAEKT OKkasbiBaT NuA-MarHUTel B BMAE aHANMUTUYECKMX OTYETOB,
nccneaoBaTeneCkux MaTepuwanoe wnu GecnnaTHbIX CTPATErMi, KoTopble CnocoOCTBYIOT AanbHedwemy
NPOABUXEHNIO KMTMEHTA NO BOPOHKE NPOAAX.

AnAa nogaepaHna ANUTENbHLIX OTHOLWEHKUI C KNueHTamu digital-areHTCTBY NONE3HO UCNoNL30BaTL
nporpaMmel NOANLHOCTU U NEPCOHANM3INMPOBAHHLIE email-pacChiNkn C NPeanmKeHWAMW A0NONHUTENLHBIX
YCNYr, HOBbIMW Martepuanami WNu 3KCKMIOIWBHLIMU NPEANOKEHUAMKW., BaxHelM WHCTpyMeHTOoM OyaeT
BOBNEYEHUE YEPE3 COLMANBHLIE CETU, HANPUMEP, C NOMOWBLI NYBNUKauuil 1 0BLLEHUA C KNUEHTaMK Yepes
nnatcdhopmel Bpoae Linkedin n Facebook. Tawke cTouT BHEApuUTb OBpaTHYIO CBA3b Yepe3 CEPBUCH
KMUEHTCKON NOAAEPXKM U BEBWHAPL! Ha akTyaneHble TeMbl ANA NOAASPHAHWA UHTEPECA U BOBNEYEHHOCTH
KMUEHTOB.

B 3akniodeHue, AnA YCNewHoro npueBnedeHus n yaepkaHua B2B-knuenTtos digital-areHTcTBam
HEOBX0AUMO MPUMEHATH MAPKETUHIOBbIE CTpPAaTeruM U NepCOHANU3WPOBAHHBIE MOAXOAbl, YYWUTbIBAKOLUME
nOTPEBHOCTU N OCOBEHHOCTM ayauTopuun. MICnonb30BaHWE TAkKUX WHCTPYMEHTOB, kak SEQ, PPC-peknama,
AWHAMUYECKaa peknaMa U MEeCCeHIXepbl, a Takke BHeapeHue mogenu RACE no3eonsioT BhICTpauBaTb
3D PEKTUBHYIO KOMMYHUKALIMIO, NMOBLILLATE KOHBEPCUKD W YKPENMATb A0NTOCPOYHBIE OTHOLIEHUS C KNUEHTamM.
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Takum oOpasom, npogymMaHHas CTpPaTervs KOHTEHT-MApPKeTMHra W nepcoHanu3aumum  cnocobcreyer
YCTONYMBOMY POCTY W yCnewHomy pazsutuio digital-arentete B B2B-cermenre.
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Annotation. Content strategies play a key role in promoting and attracting B2B clients for digital agencies. The article discusses effective
approaches, such as creating valuable content, using CRM systems, and actively promoting through LinkedIn. Special attention is given to
the RACE medel, which helps build effective communication at all stages of the customer journey. The impartance of SEQ, PPC advertising,
email newsletters, and dynamic ads for increasing engagement and conversion is emphasized. In conclusion, recommendations are provided
for the successful growth and development of digital agencies in the B2B segment.
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