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AHHoTauusa. B pabote paccmatpuBatotca MarTech-pewenns B digital-areHTcTBax — aHanuaupyloTcs KIOYeBble WHCTPYMEHTbI
MapKeTVHroBbIX TexHororui, Bkntodas CRM-cuctembl, nnatdopmbl aBToMatM3aumm u aHanutndeckme pelueHusi. Ocoboe BHUMaHue
yaoensieTcst paspabotke cuctemsl MmeTpuk (CPA, CR, CLV, ROI, NPS) ansi KOMNMEKCHON OLEHKM UCMONb30BaHUst MHCTpyMeHTOB Martech
B OHNanH-npoasmkeHum ycnyr digital-areHtcTBa. MNpegnaraeTcs meToavka perynspHoro MOHUTOpuHra u ayamta MarTech-uHcTpymeHToB,
no3sonsiowas onTMMU3MpoBaTb 3aTpaTbl U MOBbIWATb PEHTabenbHOCTb MapKeTUMHIOBbIX WMHBECTUUMIA. VccnegoBaHue copepxut
npakTU4ecKne pekoMeHaaummn no NHTerpaLmmn TEXHONOMMYECKNX PELLEHU B NPOLIECCHI OHNanH-NpoaBwxkeHus yenyr digital-areHTcTts.

KnrouyeBbie cnoBa. Martech, digital-areHTCTBO, 3dhheKTUBHOCTb MapKETUHTa.

Gartner Hype Cycle gpeMOHCTpupyeT KnoyeBble TpeHabl M aTanbl pa3sutusa MarTech-texHonorui,
nomoraeT MapKeTonoraMm OPUEHTUPOBATLCA B MHHOBaUMSAX U 3(PEKTMBHO onpedensTs Heobxoaumble
WHCTPYMeHTbl aBTomaTtu3aunn. B 2024 rogy Ha nepeaHuMin nnaH BbILWINM TPY HanpaBneHust: reHepaTtusHbii N,
TEXHOs0orMmM KoHduaeHUnanbLHoOCTN n cynepnpunoxenusi. Ocoboe BHUMaHune ygensietcsa Digital Twins of the
Customer (DToC) — BupTyarnbHbIM MOAENSM KIMMEHTOB, KOTOPbIE NMO3BOMAKT HACTPanuBaTb NEPCOHANN3aLmMio
B peasnibHOM BpeMeHW, ONTUMU3NPOBaTh NyTH KIIMEHTA M NPOrHO3npoBaTb NoTpedHocTy [1].

WHTterpauna DToC B MarTech nomoraetr Gpengam ynydwartb 3deKTUBHOCTb NepcoHanmMsaumm u
TOYHOCTb TApreTuHra, MMHUMMN3MPYS pa3pbiB MeXay OaHHbIMU U AeAcTBUAMU. BakHoe mecTo B mporHosax
Gartner (Hype Cycle) 3aHMMatoT nporpaMMHble NPOAYKTbI, KOTOPbIE MOMOratoT NepPCOHanM3npoBaTh KOHTEHT,
nogaepxusarot obnavHbie nnaTdopmbl 4N aBTOMATU3ALMN MapKeTUHIa, a Takke TEXHOMNOrMM ynpasneHus
npeanoyTeHNsMn nonb3oBaTenen (pucyHok 1). HecmoTtpst Ha noTeHumnan UW, ero maccoBoe npMMeHeHue B
MapKETUHIOBON [AEATENbHOCTM KOMMaHWMA MOKa OrpaHU4eHO — 3TO CBSA3@HO C HU3KOW 3PEenocTbio
ucnonb3oBaHua Al-cuctem B manom u cpegHem dusHece
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PucyHok 1 --- Gartner Hype Cycle, 2024 [1]
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MpoaswkeHne digital-areHTCTB uMeeT CBOM OCOOBEHHOCTW, TMOCKONbKY OHM paboTalT B
BbICOKOKOHKYPEHTHOW Cpefde, rae BaXHO He TOMbKo npegnarate CTaHAapTHbIE YCyru, HO U BblOENSATbCH
YHUKanbHbIMKM noaxodamn un TexHonorumamu. Krirouesyto ponb ansa digital-areHtcte urpaet MarTech —
MapKeTUHrOBblE TEXHOMOrMMK, KOTOPble MOMOraloT aBTOMaTU3NPOBaTb NPOLECCHI, NOBbIWAaTb 3P(EKTUBHOCTD
NPOABWXEHMSA U ynyyllaTh B3auMOAENCTBUE C knueHtamu. Micnonb3oaHne CRM-cuctem, aHanuTu4eckmx
nnaTgopm 1 MHCTPYMEHTOB aBTomaTusaumm (Hanpumep, HubSpot, Salesforce, Zapier) no3sonseT GbicTpee
obpabaTbiBaTh NUAbl, yNy4dllaTb KNUMEHTCKUA CEPBUC N ONTUMU3MPOBATL PECYPChI.

B anoxy Data-Driven mapkeTuHra areHTcTBa 0053aHbl NpefocTaBnAaTh KIMEHTAM TOYHblEe OaHHbIE O
pesynbTatax kamnaHui. imeHHo MarTech-MHCTpyMEHTbI MOMOratoT CTPOUTb aHanuWTUKy, NPOrHo3npoBaTb
pesynbTaTtbl U aganTMpoBaTb CTpaTerMun, YTo NO3BONSET NPUHMMATb PELLEHNS, OCHOBAHHbIE Ha AAHHbIX.

Ewe oavH 3HauuMmbI acnekT — nepcoHanM3aumnst KOMMYHUKaLUA, KOTopas CTaHOBMTCSH BO3MOXHOMN
Onarogaps cermeHTauum 6asbl M aBTOMaTUYECKOW OTMNpPaBKe peneBaHTHOIO KOHTeHTa. BHegpenwne
WHCTPYMEHTOB BM3yanusaumm pJdaHHbix (Hanpumep, Google Data Studio wnu Looker) nossonsiet
OEMOHCTPUPOBaTb MpO3payHblie OTYEThl, YTO YCUNUBAET AOBEpPUE KIUEHTOB U YKPennsieT AOMNrOCPOYHble
OTHoWeHus. Kpome TOro, WUCNONb30BaHWE WCKYCCTBEHHOIO WHTEMNEeKTa MnoMoraeT areHTcTBam
aBTOMaTU3NpPOBaTb PYTUHHbIE 33a4a4YM — HACTPOMKY PEKMaMHbIX KaMNaHWA, aHanu3 OaHHbIX U reHepauuto
KOHTEHTa, 4YTO MO3BOMSAET COCPenoTOUMTbCA Ha CTpaTermvyeckux 3agadax. Takum obpasom, MarTech
CTaHOBUTCH HEe MPOCTO TPEHAOM, a BaXHbIM MHCTPYMEHTOM MOBbILUEHUS MPOAYKTUBHOCTU, YNy4dlLEeHUs
KIMMEHTCKOro onbITa U aganTaumm K MOCTOSHHO MEHSIOLLEMYCS PbIHKY [2].

CoBpeMeHHble digital-areHTcTBa QYHKLMOHUPYIOT B YCIOBUSIX BbICOKOW KOHKYPEHUUU U ANHAMWUYHO
pa3BUBAIOLLMXCSH MapKeTUMHroBbIx TexHororni (MarTech). BHegpenne MarTech-pewennn (CRM-cuctem,
nnatgopMm aBTOMaTtM3auuMu, WUHCTPYMEHTOB aHanutukm u Al) Mo3BOnseT areHTcTBam ONTMMU3NPOBATb
NpoLEeCChl, MOBbIWATb TOYHOCTb TAPreTMHra u yny4ywaTe KIMEHTCKUiA onbiT. OHaKo OTCYTCTBUE CUCTEMHOTO
noaxoAa K oLeHke nx 3hPeKTMBHOCTN NPUBOAUT K HEpPaLMOHANbHOMY NCMOMb30BaHWIO OlogKeTa v CHUXKEHUIO
ROI. Hanpumep, CRM-cuctema formkHa He NpocTo cobupaTtb JaHHbIE O Nuaax, HO U NOBbIWATh KOHBEPCUIO
3a cyeT aBTOMaTM3aumm obpaboTkm 3anpocos. Ecnn ee ahpeKTUBHOCTL HE M3MEPSETCH, MOXHO YyNyCTUTb
MOMEHTbI, KOr4a KIMEeHTbl «TEPSAIOTCA» Ha pasHbIX 3Tanax BOPOHKW.

MarTech-peweHua yacto TpebyloT 3HAUMTENbHbBIX BMOXEHWUA. B 9TOM criyyae TONbKO MOHUTOPUHT U
perynsapHbii ayguT NOMOraeT NoHATb, Kakne MHCTPYMEHTbI NMPUHOCAT pearnbHYyo Nonb3y (Co3aatT LEeHHOCTb
ONSA KNMeHTa M areHTCTBa), a Kakme MOXHO ONTUMU3NPOBATb UMM 3aMEHUTb. DTO MO3BOMSET MOBbILWATb
peHTabeneHocTe uHBecTuumi (ROI) n unsberate 3atpat Ha HeadpekTMBHbIE TexHomnorun. KnwoyeBble
MeTpukn, Takne kak CPA (ctommocTb npuBnedeHuns knueHTta), CLV (NOXM3HeHHasa LeHHOCTb KIueHTa) unm
CR (koadbpmumeHT KoHBepcuM), MO3BOMAKT OLEHUBATb, HACKOMbKO BbliOpaHHble MarTech-pelueHus
CcnocobCTBYIOT JOCTUXKEHMIO BusHec-Lenein [3].

Digital-areHTcTBa paboTaloT B AMHAMWYHOW cpefe, rae MapKeTUHrOBble TEXHOMOMMU MOCTOSHHO
passuBatoTcs. OTcnexnsaHne adPEeKTMBHOCTY NOMOraeT afanTMpoBaTbCs K UBMEHEHMAM PbIHKA Y BHEOPATH
WHHOBALMOHHbIE pEeLUEeHUs, KOTOopble CMOCOGCTBYT (POPMUPOBAHMIO KOHKYPEHTHBIX MPEMMYLLECTB.
Hanpumep, ecnu WHCTPYMEHT AnA nepcoHanusaumm email-paccbinok nepecrtaeT faBaTb OXuAaemble
pesynbTatbl, €ro 3amMeHa Ha 0onee nNPOABMHYTLIN aHanor MOXET YBENUYUTb OTKPbIBAEMOCTb U
KnukabenbHOCTb.

Mpexae, yem oueHnBaTb 3PPEKTMBHOCTL MPUMEHEHMNSA LIUADPOBLIX TEXHOMNOMNA B MapKEeTUHre, BaXHO
YCTaAHOBUTb OXUOaemble Lenu no pesdynbTatam NPUMEHEHUSa ARs KaXOoro MHCTpymeHTa. Hanpumep, ans
CRM 310 MOXeT ObITb NOBbILLEHME CKOPOCTN 06paboTkn NMAOB, a ANA NNaTopMbl aHANUTUKN — yIy4lleHne
TOYHOCTU LaHHbIX U cokpalleHue owmnbok. KPI gormkHbl ObiTb YETKMMU, U3MEPUMBIMU U COOTBETCTBOBATb
3agavam areHTcTBa. AdekTnBHOCTL MarTech oLeHUBaeTCca Ha OCHOBE AaHHbIX, KOTOPbIE FEHEPUPYIOT 3TK
WHCTPYMEHTbI. PerynspHbil MOHUTOPUHI M OTYETHOCTb MOMOralT BbIABMNATL OUHAMUKY WM3MEHEHUN W
oTcrexvBaTb pesyrnbTaThl B pearibHOM BpemeHn. CpaBHeEHWE TEKYLLMX NoKa3aTenemn ¢ UCXoaHbIMU AaHHbIMM
0o BHeapeHusa MarTech-UHCTpYMeHTOB NO3BOMSET onpeaenuTb ypoBeHb NoBbllleHns achdektusHocTh n ROI.
BaxHO oLleHMBaTb, HACKOITbKO MHCTPYMEHT MOMOraeT ynyylnTb KItoYeBble METPUKU. Bbino BbligeneHo Tpu
KINIOYeBbIX acnekta aHanmaa [6].

lMepBoe — onepaunoHHas 3PdEKTMBHOCTb. [ANA areHTCTB KPUTUYECKU BaXKHbl METPUKU CKOPOCTU
BbInonHeHus 3agad (Time-to-Execution), ocobeHHO Npu 3anycke KamnaHui, MOAroTOBKE OTYETOB 1 06paboTke
nngoB. HeobxooumMo cpaBHMBATL NokasaTenu O W MOcfe BHeApeHWst aBToOMartu3auuu, Hanpumep, npwm
nogkntoyveHuun ckpuntoB Ans Google Ads nnu unterpaumm CRM ¢ AMOCRM. He MeHee BaxeH koauumeHT
3arpy3kn komaHabl (Team Utilization Rate), nokasbiBatolimiA, CKOMNbKO BPeEMEHW COTPYAHUKU TpaTaT Ha
PYTUHHbIE OnepaLymmn, KOTOPblE MOXHO aBTOMaTU3MpOBaTb. ATO MO3BOSSIET OLEHUTb, Hackonbko MarTech-
peLleHMs BbICBODOXAAIOT pecypchl AN cTpaTerndeckmx 3agad.

BTopoli acnekt — huHaHCOBLIE NokasaTenu ¢ y4eToM cneuudukm areHTcTea (pasmep, CpefHUN Yek u
apyroe). HeobxogMmMo aHanu3npoBaTb He MPOCTO CTOMMOCTb npuenevennsi (CPA), a koMnnekcHo oLeHuBaTb
Client Profitability yepe3s CPL (Cost per Lead) n CAC (Customer Acquisition Cost) ¢ yuetom Tpygosatpar.
Hanpumep, aBTomMaTn3aunsi OTYETHOCTU MOXET 3KOHOMUTL 10-15 paboumx Yacos B mecsy,. Ocoboe BHMMaHme
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HeobxoomMMo yaenatb cpaBHeHMio ROMI — Hanpumep, BHegpeHue ChatGPT gns KonvpanTuHra MoXeT
COKpaTUTb Bpemsl Ha KOHTEHT Ha 30%, a HacTporika CKBO3HOW aHanuTuk1 nosbicnte ROMI kamnaHui Ha 25%.

TpeTbe HanpaBneHne — Ka4eCTBO KITMEHTCKOro cepBuca, Bbixogsliee 3a pamku cTtaHgaptHoro NPS.
OtcnexuBaHue First Response Time (CkopoCTb peakuum Ha 3anpocbl) OCOBEHHO BaXXHO ANs yAepXKaHus
knmeHToB. Personalization Score nokasbiBaeT, HACKOMNbKO TEXHOMOMMKM MNO3BOMAIT NEPCOHaNU3npoBaTb
npeanoXxeHus Yepes ANHaAMUYECKUIA KOHTEHT 1 cermenTaumio B CRM. OT1oenbHO HeobxoaMmo paccymTbiBaTb
Retention Rate camoro areHTCcTBa — Kak 4acCTO KNMEHTbl NpoAneBatoT KOHTpakTbl Gnarogaps yaobctsy
paboTbl, HAaNpMMep, 13-3a NPO3PavYHOCTN OTHETOB B peasribHOM BPEMEHW.

YacTto ynyckaembIMW, HO KPUTUYECKN BaXKHBbIMW OJ1S1 areHTCTB SIBMATCA METPUKA MHTErpaunoHHOM
cnocobHoctn cteka (Tech Stack Compatibility) n macwtabupyemoctn pewenuii (Scalability Index). MNepsas
NnokasblBaeT, CKOMbKO BPEMEHU YXOAMT Ha OOMEH AaHHLIMU MeXay cuctemMamu, BTopas — kak ObICTpO HOBbIN
WHCTPYMEHT MOXHO pasBepHYTb AN OOMOSNIHUTENbHBIX KNMeHToB. Hanpumep, BHegpeHve HubSpot moxet
no3gonuTb nogkntounte 10 KIMeHTOB 3a Mecsd, a wucnonb3oBaHne Make.com (Integromat) -
aBTomaTunsnpoBaTb 80% pPYTUHHBLIX NPOLIECCOB.

lMoaxod K BHeOAPEHU0 3TUX METPUK HauMHaeTCs C KOMMMEKCHOro ayamta TeKyLuxX nNpoLeccos,
BbISIBNEHNSI CaMbIX 3aTpaTHbIX NO BPEeMEHW 33a4ay U y4aCTKOB C BbICOKMM PUCKOM YernoBeveCcKux OLUNOOK.
3arem Heobxoammo BbIGpaTh 3-5 KMoYeBbIX NOKa3aTenemn, COOTBETCTBYOLMX LEeNsaM areHTCTBa — Hanpumep,
Team Utilization Rate gna cHwkeHusa Harpysku Ha meHemxkepos unm CLV n Upsell Rate gnsa ysennyexus
cpeaHero yeka. PerynapHoe A/B-TecTMpoBaHue MHCTPYMEHTOB MO3BONSAET CpaBHMBATL METPUKU 4O M MOcne
BHEPEHWS, @ UTOroBasi ONTUMMU3aLUNS CTEKA OCTaBMAET TOSbKO PELUEHUS C UBMEPUMBIM 3 EKTOM.

PeryndapHaa  oueHka MarTech-peLueHunii nosponser  digital-areHTcTBam nogaepxusaTtb
KOHKYPEHTOCMNOCOOHOCTb, CHMXaTb pacxodbl, MOBbIWATb MPOAYKTMBHOCTL W MNPEAOCTaBMsATb KIMEHTaMm
nyylmnin cepBuC, YTO B KOHEYHOM MTOre BedeT K pocTy 6msHeca. OueHKka AOMKHA y4uTbiBaTb HE TONbKO
ctaHgapTHble KPI, HO 1 onepaunoHHyto 3¢pdekTUBHOCTb, MacLITabMPYeEMOCTb U BINUSIHUE HA KITMEHTCKWUIA

onbIT.
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Annotation. The paper considers MarTech solutions in digital agencies — analyzing key marketing technology tools, including CRM-
systems, automation platforms and analytical solutions. Special attention is paid to the development of a system of metrics (CPA, CR,
CLV, ROI, NPS) for comprehensive evaluation of the use of Martech tools in online promotion of digital-agency services. The
methodology of regular monitoring and auditing of MarTech tools is proposed, which allows optimizing costs and increasing the return
on marketing investments. The study contains practical recommendations for integrating technological solutions into the processes of
online promotion of digital agency services.
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