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AHHoTaums. [lpefctaBneHa  KoHUenTyanbHasi apxuTekTypa CUCTEMbl  ruMnepnepcoHanv3aumnm
MapKETUHIOBbIX KOMMYHUKaLMI, UHTErpUpytoLLas Mogeny reHepaTMBHOIO NCKYCCTBEHHOIO MHTENeKTa B NpoLecchbl
Account-Based Marketing ans IT-cpepbl. OueHnBaeTcs 3KOHOMMYECKas U KOMMYyHUKaTUBHas 3ddeKTUBHOCTb
pa3paboTaHHOro periMBopKa ¢ TPaAULIMOHHBIMM anropuTMamMn MacCcoBON CErMEeHTaLMN.

CoBpemeHHbIn  naHgwadT  UMPOBOro  MapkeTMHra  nepexuBaeT  (pyHOAMEHTarnbHYHo
TpaHcopmauuio noa BnusiHuem TexHonornn GenAl (ganee NeHepaTuBHbIM VickyccTBeHHbIV ViHTennekT). B
CBSA3M C 3TMM aKTyanbHOCTb HaCTOsALWEero wuccregoBaHus obycrnoBrneHa HeobxoauMOCTbio agantauuu
KOMMYHWKALMOHHBLIX CTpaTernii K HOBbIM TEXHONOrMYeckuM peanusam [1]. B ycnosusix BbICOKOW KOHKYpeHLUn
Ha pbIiHKE NMHAPOPMALMOHHBIX TexHonorun (IT), rae NPOAYKTbl OTAMYAKTCA TEXHUYECKON CIIOXHOCTBIO, @ LUKIbI
CAenoK 3aHMMaloT AnuTeNnbHoe BpeMsl, TPaauUMOHHbIE MeToAdbl CerMeHTauMmM aygutopum AeMOHCTPUPYIOT
3HauuTEenNbHOE CHWXeHne SAPEKTUBHOCTU, YCTynas MecTo NPEeAUMKTUBHBIM anroputmam M MaluuHHOMY
obyyeHuto [2]. BosHukaeT kpuTudeckada noTpebHOCTL B Mnepexode OT MacCOBbIX KOMMYHMKALMA K
rMnepnepcoHanu3auum — CO3AaHUK YHWKANbHOTO LEHHOCTHOroO MPEeAnoXeHUs AN KaKOoro OTAENbHOro
KNeHTa B peXxuMe pearbHOro BpeMeHw.

Llenbto paboTbl siBNsSieTCS uccneaoBaHWe NPUKNAaaHbIX acnekToB MCNOMb30BaHUS reHepaTUBHBbIX
HevipoceTen Ans aBToMaTv3auuyM U MNOBbIWEHUS TOYHOCTU MapKeTUHIOBbLIX KOMMyHuKauumn B IT-cchepe. B
paMKax uccrnefoBaHus aHanuampyrTca MexaHusmbl nHterpaummn MU (ganee UckycctBeHHbIn NHTennekT) B
CRM-cuctembl (ganee Cuctembl YnpaBneHus BaaumooTHoweHusimm ¢ KnueHtamu) n paspabatbiBatorcs
anropuTMbl aganTUBHOIO B3aUMOAENCTBUSA C LiereBon ayauTopuen.

CoBpemeHHbIi  IT-mapkeTuHr  TpebyeT rnybokoro MOHMMaHWMS  KOHTEKCTa  KIueHTa: ero
TEXHONOrM4Yeckoro creka, Ou3Hec-3agady u porkHoctu JIMNP (ganee Jlvyo, lMpuHumatowee PelueHue).
TpaguumoHHasi aBTomaTm3aums No3BoNAeT NULlb NOACTaBNATbL 6a30Bble NepeMeHHble B LabnoHHbIE TEKCThI.
BHeapeHve GenAl nepeBoguTt 3TOT NpOLECC Ha HOBbIN YPOBEHb, MO3BOMASA reHepMpoBaTb CMbICIOBYIO YacTb
coo006LLEeHNsA Ha OCHOBe aHanu3a LmMdpoBoro crnefa nosnb3osaTtens.

B xoge nccnenosaHus Gbina paspaboTaHa KOMMMEKCHas apxMTekTypa runepnepcoHann3mpoBaHHOM
KOMMyHVKauun. [laHHas apxutektypa obbeamHAET pa3po3HeHHble AaHHble O KnueHTe (MoBedeHue Ha canTe,
npodeccuoHanbHbIn Npodunb) 1 ncnonbdyet MW ana guHamuyeckoro hOpMrMpOBaHNSE KOHTEHTA Ha KaXK4oM
aTane BOpoHKM Npodax. KoHuenTyanbHas cxema B3avMOgencTBMA Modynen nHTennektTyansHon o6paboTku
AaHHbIX U reHepauun perneBaHTHbIX COODLLEeHWIN MpeacTaBneHa Ha pucyHke 1.
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PucyHok 1 — ApxutekTypa aBTOMaTu3MpOBaHHOW CUCTEMbI MMNeprnepcoHanu3aumm MapkeTUHIOBbIX
KOMMYHMKaLM Ha 6a3e GenAl

ApXuUTEKTYpa  [EMOHCTPUPYET, Kak HEeCTPYKTYpUpPOBaHHble [daHHble npeobpasyloTcs B
nepcoHannanpoBaHHble kKacaHus 6e3 NoTepu TexHU4Yeckoi akcnepTussl. Ocoboe BHMMaHUe B paboTe yaeneHo
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noaxony ABM (pganee Account-Based Marketing nnu MapKeTuHr Ha OCHOBE Yy4YeTHbIX 3anuncen). NHTerpauus
LLM (panee bonbwne AsbikoBble Mopenu) B cuctembl ABM nosBonsieT aBTOMaTM3MpoBaTb MpoLiecc
CO3[aHusA YHUKanbHbIX LEHHOCTHbIX MPeanoXeHWn Ons 3HTeprnpans-cermeHta u Macwrtabuposate B2B
(oanee busHec anga busHeca) npogaxu [3]. Mogenu cnocobHbl aBTOMaTUYECKN aHanNu3npoBaTb NyGnMYHbIe
OTYETbl KOMMNAaHUN-TapreToB U reHepupoBaThb pereBaHTHbIE KeCbl, AEMOHCTPUPYS pelleHue cneundnyecknx
3a7a4 KOHKPETHON opraHu3aumm.

Ona HarnggHo AemoHcTpauun 3MEKTUBHOCTU MNPEAnoXeHHbIX anroputMoB B pabote
CMOJENnMpoBaH npouecc TpaHcdopmaunm CTaHO4apTHOrO COOBLEeHNs B rMnepnepcoHann3MpoBaHHoE.
Anroputmbl reHepatmeHoro MW cnocobHbl AnHaMU4eckn agantvpoBaTh JIEKCUKY, TEXHUYECKYHO FyOuHy u
aprymeHTaumio (Tone of Voice) B 3aBucuMocTur oT npodeccrnoHarnbHoro npocpuns JMP [4]. JaHHble npumepsbl
MOXHO YBUAETb Ha PUCYHKe 2, rae HarnsiAHO 0TobpaxeHo N3MeHeHne BEKTopa KOMMYHMKaLUM B 3aBUCUMOCTU
OT Npodunsa nonyyarens.
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PucyHok 2 — MNprmepbl agantauum MapkeTUHIoBOro coobLeHns nog pasnuyele ponv JTMNP ¢ nomoLbio
reHepatusHoro A

OpHako BHeapeHue NoJoOHbIX CUCTEM COMPSXEHO C onpeAeneHHbIMU TEXHUYECKUMU N 9TUHECKUMU
Bbl30BaMW.  YcnewHas  peanu3auus  cTpatermmM  runepnepcoHanusaumn  TpebyeT  uHTerpaumm
aBTOMaTU3MPOBaHHBLIX MoAyren dakTyekuHra Ans npefoTBpalleHns reHepauumn IoXHon wuHgopmaumu
(«rannioumHauuny  HempoceTenl), a TakkKe WUCMNOMb3OBaHWS  anropuTMOB  aHOHUMM3AUMM AN
HEYKOCHUTENbHOro COBMNAeHN NONUTUK KOHMaeHLManbHOCTH Npy 06paboTke KNMEHTCKUX AaHHbIX [5].

lMpoBegeHHoe wvccriefoBaHWe MOATBEPXOaeT, YTO MHTerpaumsi TeXHONOrMn reHepaTMBHOro
WUCKYCCTBEHHOIO WHTENMeKra B MapKeTUHrosble npouecchl |T-komnaHui 3HameHyeT nepexon OT
BEPOSATHOCTHOrO MapKeTUHra K AeTepMUHUpPOBaHHOMY. Mcnonb3oBaHWe NPearioXeHHbIX (perimMBOPKOB U
anropMTMOB MO3BOMSET 3HAYUTENBLHO MOBBLICUTL KIOYEBbIE METPUKM BoBnedeHHocTn (Open Rate, CTR) u
koHBepcum (Conversion Rate), 04HOBPEMEHHO CHWXasi CTOMMOCTb npueneyeHus knmenta (CAC).

BHegpeHne GenAl aBTOomMaTu3WpyeT pYTWHHbIE NPOLECChl CO34aHWA KOHTEHTa, BblCBOOOXAas
pecypcbl MapKeTUHIOBBLIX KOMaH Afs CTpaTernyeckoro nnaHMpoBaHUS 1 oNTMMU3aUMK NoNb30BaTENLCKOro
nytn. Pa3spaboTaHHble B pamMkax MCCNedoBaHWUsS apXUTEKTYpHble MOAXOAbl MOTYT CIYXWTb MPUKNagHoOW
mMeTogonorndeckon 6ason ans IT-npegnpuaTvi, CTPEMSILLMXCS MOAEPHU3NpoBaTh cBou cTpatern ABM u
NOBbICUTb OBLLYI0 S3KOHOMMYECKYI0 3EKTUBHOCTb LIMDPOBBLIX KOMMYHUKALWA.
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