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BeepeHue

OpnHoii u3 HanboJsiee 3aMETHBIX TEHACHIIMI COBPEMEHHOIW MUPOBO 9KOHOMUKU SIBJISIETCS
ee cepBucuzauus. Jdoas chepnl yeayr B ctpykrype BBII ctpan mupa ¢ 1997 no 2019 rr. BbI-
pocia Ha S TPOLEHTHBIX ITYHKTOB M MpoaoskaeT pactu [1]. Ha ceromHs B cooTBEeTCTBUU C pe-
koMmeHnauusimu Cratuctuyeckoro otnesna OOH cepBucHasi 3KOHOMUKA O0BbEAMHSIET OOJIbIIOE
KOJIMYECTBO Pa3HOOOpA3HBIX BMIOB YCIYT, TAKMX KakK, (pMHAHCOBBIE, TEJIEKOMMYHUKAIIMOH-
HbI€, TPAHCHOPTHBIE, TYPUCTUUYECKUE, MEAULIMHCKUE, 00pa3oBaTe/ibHble, B cepe KyJbTypHhl,
cnoprta u T. 1. [2].

Jnst ycToMuuMBOro (pyHKIIMOHUPOBAHUSI OpraHM3aluii cepBUCHON 3KOHOMUKM (OCD)
BaXKHYIO pOJib UTpaeT odecrieueHue 3(h(HEKTUBHOTO B3aUMOJIEUCTBUS C TTOTPEOUTENSIMU YCIYT,
YTO TMpearojiaraeT rpaMOTHOE YIpaBjeHWEe MapKeTMHIoBbIM OromkeroMm. A. B. CokonoBa u
1O. B. llluiakoBa onpenessitoT MapKeTUHIOBBIN OI0IKET KaK pa3aes MapKeTUHIOBOIO IUIaHa,
OTpaXKaloLINH TJIaHMPYEeMble BEJIMUMHBI JOXOAO0B, 3aTpaT M MPUObUILHOCTU. BennumHa nmoxoma
000CHOBBIBAETCS MPOTHO3UPYEMbIM 00BbEMOM MPOJaX B CTOMMOCTHOM BBIPAXXEHMU. 3aTpaThl
OIPENIESIIOTCA KaK CyMMa BCEX BUIOB M3IEPXKEK HAa UCCAEAOBAHUS W TPOJABUXKEHUE [3].

Ha coBpeMeHHOM 3Tane B yCJIOBUSX BbICOKOW KOHKYPEHLIMM U OIPAHUYEHHBIX PECYpPCOB
KOMMaHUM CTAJIKMBAIOTCA C 3amadeil 3¢p@GeKTUBHOrO pacrpeaeaeHus] MapKEeTUHIOBOTO OIO/I-
KeTa 1T MaKCMMM3alluM OTAauM OT MHBecTHLMil. ONTMMM3aIMs pacrnpenesieHus OroakeTa
MoJapa3yMeBaeT BbIOOP KaHAIOB MPOABMXEeHUS (LMdpoBbie, oddaaiiH, KOHTEHT-MapKETUHT U
T. 1), KOTOpbIE O0ECIIeYnBAIOT HAMOOJIBIIMI BKJIA B KIIOUYEBbIE METPUKU: TTPOAAKU, JIMIbI WX
JIOSTBHOCTh KiMeHToB. CormacHo gaHHBIM Gartner (2025), mo 30 % MapKeTMHTOBBIX OIOIKETOB
TpaTtuTcsd HeI(P@EKTUBHO M3-3a OTCYTCTBUS B MPAKTUKE yIpaBiieHUs data-driven moaxoaos.

0630p NOAXOA0B K peLeHuo Npobnembl

I'oBopst o crienudpuke npodaeMbl (GOPMUPOBAHUS MAPKETUHIOBBIX OIOIKETOB Ha COBpe-
MEHHOM 3Tare (0COOEHHO B MepUOAbl KPU3UCOB), CIIELIUATMCThI BBIACISIOT TEHACHLINIO K UX
CEKBECTUPOBAHMIO [4], IO KOTOPBHIM MTOHUMAETCSI COKpAIEHUE 1IEJIEBbIX PaCXOA0B IO B -
HUEeM OOBbEKTUBHBIX IIPUYMH. B 3TUX yCIOBUSIX psii aBTOPOB MpeiaraeT aejaTh yIop Ha HU3-
KO3aTpaTHOM MPOABUXEHUHU [5].

E. A. llletunuHa B pab6ote [6] mpuBOAUT KiaaccM(pUKALIMIO METOIOB OIOIKETUPOBAHUSI
MapKETUHTOBBIX KOMMYHUKALIMIA, BBIACSS CAEAYIOIIME OCHOBHbBIE METO/IBI: OIOI>KETUPOBAHUE
KUCXOIs U3 UMEIOLIMXCS IE€HEXHBIX CPEICTB; HA OCHOBE JI0JM OT 00beMa CObITAa; METOA KOHKY-
PEHTHOTIO MapuTeTa; UCUMCIICHUE TI0 LIeJISIM U 3aJadyaM.

B psiae MCTOYHMKOB MPUBOAUTCS HECKOJIBKO MHAs KiIacCuduUKaus — MeToJ (UKCUPOBAH-
HOTO IPOLIEHTa; KOHKYPEHTHOIO MapuTeTa; B 3aBUCMMOCTU OT BO3MOXHOCTEI; C OpueHTalei
Ha LEeAd Y 3aJa4yM; METOJ MaKCUMaJbHBIX PAcXOAO0B; MPOOHOr0 MapKETWHra; OKeTa Kak
WHBECTULIMU; MAaTEMaTUYECKOro MoJeaupoBaHus [7].

B pabote [8] K ykazaHHbIM BbIlLEe METOAaM AO0ABJISIIOTCS METOJ «IISITU BOIPOCOB», UHTYU-
TUBHBI METOJI, METOJ HA OCHOBE KPUBBIX PEKJIAMHOM MHTEHCUBHOCTH, MeTo [lanaxepa — Pycra.

Heranu3upoBaHHas cTpykTypa 3aTpaT OCHD Ha nopmepxaHue KaHajla KOMMYHUKALIMU MO-
KET BKJIIOYATh B CEO0S CJICMYIOLINE DJIEMEHTHI:

— pacxojbl, HEMOCPEACTBEHHO CBSI3aHHbBIE C MPOJABUKEHUEM YCIYT (TpaauLIMOHHAsI peKJia-
Ma U MEPONPUATUS TIO CTUMYJIMPOBAHUIO COBITA);

— SMM (aKTUBHOCTb B COLIMATbHBIX CETSX);

— KOHTpakKTauus (3aKJIloUeHue JOrOBOPOB Ha OKa3aHUE YCIYT);

— MpPOBEICHME NPEe3eHTALlMI U yJyacTUe B BbICTaBKax;
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— pa3BUTUME KOMMYHMKATUBHBIX KOMIIETEHILIMI MEPCOHAa;

— CO3/IaHMe U MOAKpeIrUieHue OpeH.a;

— 1000MpoBaHUE;

— KOHTaKThI CO CTeiikxoinepamMu (BHYTPEHHUMM M BHEIIHUMM 3aMHTEPECOBAaHHBIMU CTO-
pOHaMu) U J1p.

Oco0bIit MHTEpeC C MPAKTUYECKON TOYKW 3pEHUS MPEACTaBISET HE TOJIbKO 3a1aya (hOpMHU-
pOBaHUS MAapKETUHIOBOTO OloKeTa, HO U 3((HEKTUBHOE €ro paclpenesieHue MeXI1y KaHajlaMu
JunoreHepauu. TepMUH «IuaOTeHepalus» M03aMMCTBOBAH M3 aHTJIMICKOTO SI3bIKa M O3Ha-
YaeT MapKETUHIOBYIO TaKTUKY, HAIllpaBJIeHHYIO Ha MOJy4eHUEe KOHTAKTHBIX TaHHbBIX MOTEHLIM-
aJIbHBIX KIMEHTOB [9]. JIngoreHepalust — 3T0 He KOHKPETHBII MHCTPYMEHT, a 0COOBII MOAXO/I,
KOTOPBI 0OBEIUHSET PA3IMYHbBIE XOPOILIO U3BECTHBIE MAPKETUHIOBBIE TTPUEMBbI: KOHTEKCTHYIO
pekaMy, TIPOABMKEHNE B COLIMATIBHBIX CETSIX, yUacTUe B MEPOIPUSITUSIX, TTPOBEACHUE MapKe-
TUHTOBBIX MCCJIETOBAHUMN U Ip.

B uuncne Haubosiee pacnpoCTpaHEHHBIX MHCTPYMEHTOB JIMAOT€HEpALlMd MOXHO OTMETHUTD
JICHIVHTU («ITOCaI0YHbIE CTPAHUIIBI»), JUA-MarHUThl (OOHYCHBIE MPEITIOXEHMS 32 COBEpIIIe-
HUE T10JIb30BATEJIEM OIPENCICHHbIX NeUCTBUI), (pOpMbI 3axBaTa KOHTAKTOB (BCIUIbIBAIOLIIME
OKHA C BBITOJHBIMU ISl TOKYyNaTessl MPeIJoXeHUsIMU), TeHepaToOpbl JUAOB (4aT-O00Tbl, OH-
JIallH-aHKETbI, pOOOTHI-KOHCY/IbTaHThI), (hopMbl 0OpaTHO cBs3u [10].

OnpeneneHue CTPYKTYpbl MAPKETMHIOBOIO OIO/KETa UTPAET KpailHEe BaXHYIO POJib B KOM-
MepueckoM ycriexe OCHD. B HayuyHOIi JuTepaType BbIAEISIOT HECKOJbKO MOAXOJOB K 3TOMY
npoueccy. Tak, T. A. bypuesa [11] npemtaraer npoueaypy COBMECTHOTO aHaavM3a, KOTOPbIU
COCTOUT U3 psina atanoB. Ha mepBoM ompenessitoTcsi OCHOBHbBIE CPEICTBA MHTETPUPOBAHHbBIX
MapKETUHIOBbIX KOMMYHUKALM, HAauboJiee BaXKHbBIE C TOUKM 3PEHMST TEKYIIE MapKEeTUHIO-
BOI cHUTyallMu, a TaKXe BO3MOXHBIE YPOBHU MX MCITOJIb30BaHUs (pekiaamMa, CTUMYJIMPOBAHUE
cObITa, (OpMUPOBAHKE OJIATONPUSATHOIO OOLIECTBEHHOTO MHEHUS U MPSIMOM MapkeTUHr). Oc-
HOBHAsl 3ajJaya Ha 3TOM 3Talle — BbISIBUTb HauboJiee 3(Pp(PeKTUBHOE COUeTaHHWE yKa3aHHbBIX
MapKeTUMHIOBbIX cpeAcTB. Ha ciemyrolemM stamne olueHUBAIOTCS pa3iMYHble KOMOUHALIMU, IS
Yero peKOMEHIyeTCs MCIoab30BaTh 1iKany Jlalikepta. Ha TpeTbeM 3Tame cTposTcs perpeccu-
OHHbIEC YPABHEHMUS, TTOCJIE€ YETO U1 KaXXI0r0o CPeACTBA KOMMYHUKALIUU OMPEAEISIOT TaK1e Ta-
paMeTpbl, KaK MOJIE3HOCTb M BaXKHOCTb. B 3aBepllieHMe OCYIIECTBIISIETCS OLIEHKA HAAeXKHOCTU
1 JOCTOBEPHOCTU MOJYYEHHBIX PE3yJbTAaTOB.

Hpyrue aBTOpbl [7] mpemiararoT MpuBJeYb s PELIeHUs] paccMaTpUBaeMOU MpoOeMbl
armnapar CeTeBOro IJIAaHMPOBAHUS U YIIpaBieHUs (B YACTHOCTU, ACTEPMUHUPOBAHHBIE — IMa-
rpammbl ['anTta, merogonoruu MKII, MKII u BepositHoctHhie — PERT, MMK, GERT).

Pe3ynbtatbl U X 06CYyXXAEHUE

B TO ke BpeMms OonMcCaHHbIC BbIlE aJrOPUTMbl HE pellaroT MpoOJeMbl BbIOOpAa KOHKPET-
HbIX KaHAJIOB JIMJIOT€HEpALlM, OTPAHUYUBASICH JIMIIb OMpPEACICHUEM YKPYITHEHHON CTPYKTY-
pPbl MApKETMHTOBOrO OIOKETa MO BMIAM 3TUX KaHajoB. /g mojydyeHus Gosiee MPUKIaIHBIX
pe3yJabTaTOB MbI MpeajaraeM MCIOIb30BaTh ONTUMU3AILIMOHHYIO MOJIE/Ib, OCHOBAaHHYIO Ha arl-
rnapare MaTeMaTU4ecKoro mporpaMMupoBaHus. JlaHHBIN MOAX0A HE SIBJISIETCS HOBBIM, OJTHAKO
CTOUT OTMETUTh, YTO MHOTHE YYEHbIE CKJIOHHBI K YPE3MEPHOMY U HEOOOCHOBAHHOMY YCJIOX-
HEHUIO Moaesiel (CM., Hampumep, padboTy [12]), 4TO CylleCTBEHHO 3aTpPydHSIET UX MpaKTU4de-
CKyIo arpobauuio. MIMEHHO MO3TOMY MBI PeIlIWIM OTPaHUYUTHCSI PaCCMOTpPEHHEM Hauobosee
MPOCTOro Kjacca 3aaady — JIMHEMHOro mporpaMMUpPOBaHMUS.

OcTaHOBMMCS HAa OCHOBHBIX 2JIEMEHTAX MpeiaaraeéMoil 5KOHOMUKO-MaTeMaTUYECKO MOJIEIIH.

Ynpaensemoie napamempoi: b, — 00beM (UHAHCUPOBAHMS [-TO KaHaJla MHTEPHET-TpaduKa.
DTOT nokKaszaTejab MOXKET ObITh PACCUMTAH IO clieayloleit ¢popmyiie:

b =s;-x;,

rae s, — CTOMMOCTb ONHOIO KJIMKa JJIs i-TO KaHajla, X; — KOJMYECTBO «IIOKYIA€MbIX» ITO i—My
KaHaJly KJIMKOB.
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Llenesasn gpynkyus (CyMMapHBI OXMIAeMbIi JOXOJ IO CAEJIKAaM, 3aKJII0YECHHBIM B JAHHOM
Mecsl1e):

o 1 2 3
F=XLx ¢ ¢ ¢ - p — max,

rae ¢; — Kod(pdULMEHT KOHBEPCUM TMOCEeTUTENs caiiTa B Amaa ISl i-ro KaHaja; ¢} — xo-
3¢ GUIIMeHT KOHBEpCUM JMIa BO BCTpeuyy sl i-ro KaHaja (B cliyyae Koraa creuudpu-
Ka JeATEeNbHOCT OPraHM3allMy MPENONaraeT OYHble MPOJaxXH); ¢; — KO3(MPUIMEHT KOH-
BEPCUM BCTPEYM B CHEJIKY IJId i-TO KaHaja, p, — CPEIHUI Y€K IO CHEeNKe, 3aKJIIOYEHHOM
MOCPEICTBOM TIPUBJICUCHUS] KJIMEHTA 4yepe3 i-ii KaHajl;, # — KOJMWYECTBO KaHaJIOB MHTEPHET-
Tpaduka.

OepaHuuenus:

a) MO MApKETUHTOBOMY OIOIXKETY:

i=1

rae B — MapKeTUHIOBbII OIOMXKET Ha MECSILI.

0) 1Mo oxBaTy KaXJI0ro KaHaja (YMCI0 KJIMKOB HE MOXET MpPEBbIIIATh O0Ilee YMCIO Moce-
TUTEJIC caiiTa):

B) 110 5KOHOMUYECKOMY CMBICIIY YIIPABJISAEMBIX [IAPAMETPOB:
x; 0.

PesyabTarhl YMCI€HHOTO 9KCNEPUMEHTA, MPOBEACHHOIO Ha peaibHbiX JaHHbBIX OO0 «O6-
pa3oBaHWE U pa3BUTHE» (KOMMaHUs B I. MUHCKe, CIENMATM3UPYIONIASCS HA MPEIOCTABICHUN
00pa3oBaTesIbHbIX YCIYT, B MEPBYIO ouepeb B chepe U3ydeHUs MHOCTPAHHBIX SI3bIKOB), MPE-
CTaBJIEHBI B TabauLe (HAMMEHOBAHUS UCTOYHUKOB MHTEPHET-TpadUKa 3aMEHEHbI HOMEPAMU B
LIEJISIX COOJTIOIEHUST KOMMEPUYECKOM TailHbI).

OnTuMalibHOE KOJHYECTBO NMPHOOPETAEMbIX KJIMKOB B Pa3pe3e KAHAJIOB JIHIOTeHEePAIHH
The optimal number of acquired clicks by lead generation channels

Kanan 1 19 523

Kanan 2 16 863

Kanan 3 11 700

Kanan 4 9 066

Kanan 5 6 079

Kanan 6 4 487

Kanan 7 1789

Kanai 8 1 447
MapKeTUHIOBbIN OIOIXKET 5 000 p.
OxxumaeMblii JOXO. 135 763 p.

Ha ocHOBaHMM MOJIyd€HHBIX PE3YyJIbTaTOB MOXHO JaTh OpraHU3aldM CJAEAYIOLINEe PEKOMEH-
Januu: u3 216 MOTEeHIMANIbHBIX KaHAJIOB MPH TEKYIIe KOHBIOHKTYPE 11eJIeCO00pPa3HO aKTUBHO
3aIeicTBOBaTh JUIb 8. B TO ke BpeMs ciienyeT OTMETUTbh, YTO B JAHHOW IMOCTAHOBKE YUUTHI-
BAJICS JIMIIb KPAaTKOCPOUYHBIN TOPUM3OHT IJIAaHUPOBaHUS. B ciaydyae paccMOTpeHUs CpemHecpou-
HOM TepCreKTUBbl aKTMBHBIX KaHAJOB MOIJIO Obl ObITh OOJbIIE, MOCKOJbKY psl U3 HUX MO-
JKET MMEeTh JOCTaTOYHO OTPaHMYEHHBIN OXBaT M MO3TOMY OpraHM3allUM CJIEAYeT MOAACPKUBAThH



62 BUSINESS. INNOVATIONS. ECONOMICS. 2026. ISSUE 13. P. 1-10

B COCTOSIHMM TOTOBHOCTM («I1OAOrpeBaTh») U HEKOTOPbIE PE3epBHbIC KaHAJIbl, KOTOPbIE, HA Tep-
BBbI B3IJISII, MOTYT MTOKAa3aTbCs HEPEHTAOETbHBIMMU.

Kpowme Toro, mogoOGHbIN pacyeT CieayeT NOBTOPSITh €KEMECSIYHO C YYETOM IOCTOSTHHO 00-
HOBJISIEMBIX PETPOCHEKTUBHBIX CTATUCTUUYECKUX MAHHBIX. Takke B pamMKax JaJIbHEHIIEro pas-
BUTHS TIPEAIIOIAraeTcsl YCUJIUTh U3JI0XKEHHYIO BbILIE MOJE/b IMyTeM A00aBICHUST UHCTPYMEH-
TOB KOTOPTHOTO aHan3a, a Takxke yyera 3(hdeKToB «capad)aHHOro» MapKeTUHTA, OTJI0XEHHBIX
5(pdeKTOB pearupoBaHus NoTpeduTenei u nuddepeHIaunuy Ux JOsUIbHOCTY B pa3pe3e KaHa-
JIOB KOMMYHUKAIIMU JUIsI KOPPEKTHOTO OTpaxeHus noctnponax u LTV KiIMeHToB.

s Gosee paBHOMEPHOTO pACTpelesieHUsT OoKeTa, KOTOPOEe MPEeaIoaraeT o0si3aTesib-
HOE MOJJIEP>XXaHUE B AKTUBHOM COCTOSIHMU OOJIBIIOTO YKMC/Ia KaHAJIOB JIMAOTCHEPALUU B LEJSIX
obecrieyeHUs1 YCTOMUYMBOCTM MapKETMHIOBOM COCTaBJISIOLIECH OM3HECAa MOXKHO pPacCMOTPEThb
HECKOJIbKO MHYI0 MOAM(DUKAIMIO MOJAEIHU, KOTOpas OTJMYAeTCs OT 0a30BOM BUAOM ILIEJIEBOM
(yHKIIMM MpU TeX K€ orpaHuYeHUsIX. Tak, B 9TOM cilyyae COBOKYyMHas oxuaaemas 3(p@pekTus-
HOCTb BCEX KaHAJIOB JOJIKHA ObITh MAKCUMAaJIbHOM:

123
GGG D

n
Si
F=1]x — max.
i=1

KoMmnblotepHas peasmzauusi MOAMGULIMPOBAHHOKW MOJEIM MOKa3ajaa, YTO B COCTaB OINTU-
MaJIbHOTO MapKeTMHTOBOIO Oro/keTa OymayT BXoauTh 62 KaHaja (Bce, 00ecreurBaloe CTpo-
rO HEHYJIEBYIO OOIIYI0 KOHBEPCUIO IO «BOPOHKE»). [Ipy 3TOM KOJIMYECTBO PEKOMEHIYEMbBIX
K TIpUOOPETEHUIO KIMKOB OyAeT BapbuMpoBaThcs OT 635 mo 5 268. JIloOOMBITHO, YTO OIleHKa
0XMIaeMOro A0XoJa B 3TOM ciiyyae cocTtaBuT 29 998 p. B To xe Bpemsi B JOJATOCPOUYHOI Mep-
CHEKTHUBE ATOT BapUaHT MOXET OKa3aThCs 00Jiee MprUeMIEMbIM, MOCKOJbKY OH CIIOCOOEH 00e-
CMHEYUTh COOIIOACHUE MPUHLIMIIA TUBepcUpUKALUUM MapKeTUHIroBoro noptdens OCH.

B xauecTBe mpakTUYECKMX peKOMEHAALIMIA 1T0 ONTUMU3ALMKU 3aTpaT Ha MAPKETUHT MOXHO
MPeIOXKUThL OM3HECY MCITOJIb30BaHUE OMHOM M3 CIEIYIOIIUX CTPATeruii:

1. OpueHTalusg Ha MUKpPOUMHQIIIOEHCEPOB. B mociaeaHune roapl psia KOMIIAHWM Mepeluiu OT
CTaBKM Ha TOIT-0/10repoB K padoTe ¢ HULIEeBbIMU MHPMoeHcepaMu, uMmeroiumMu ot 10 1o 50 ThIc.
noanucuukoB. Tak, Ozon Travel 3amycTiyl KaMIaHUIO ¢ MUKPOUH(IIIOEHCEpaMM, KOTOPBIE Jie-
JIMJIUCh peaJlbHBIMU UCTOPUSIMM TyTellecTBUid. Pe3ynbraT: OromkeT ypezaH Ha 50 %, a umciio
3as1BOK BbIpocsio Ha 70 % Omnaromapst ayrTeHTUYHOMY M HaTMBHOMY KOHTeHTy [13]. B ciydae
BBIOOpA 3TOM CTpaTerud peKOMEHIyeTCs IepepacrpeneanTb Ol0KeT, 3a0paB yacTb CPEACTB OT
TapreTMPpOBaHHOM pEKJIaMbl U MEAUWHBIX MHTErpaluii, OCYIIECTBISTh MOHUTOPUHI M aHaIu3
BOBJIEYEHHOCTH C aKIIEHTOM Ha Tepexoabl 1 KoHBepcuu. [1pu 3Tom ciaemyeT mo3BoasiTb MHQIIIO-
€HCepaM CO3/1aBaTh €CTECTBEHHBI KOHTEHT B MX COOCTBEHHOM CTWiEe. VX aynuTopusi MEHbIIIE,
HO TOpa3/o JIosIbHEE, a KOHTEHT BbI3bIBACT OOJIblIE JOBEPUSI, YTO obecreunBaeT BbICOKUil ROI
MPU CKPOMHBIX BIOXEHUSX. B cpenHemM OpeHmbl monydarot okoso 5,78 pos. CILIA Bo3Bparta Ha
Kaxapiii 1 gos. CIIA, BIOXeHHBIN B MH(IIOEHCEP-MApPKETHHT.

2. Al-onTuMuM3aLMsl M1 aBTOMATU3ALIMST KPEATUBOB. AJITOPUTMbI UCKYCCTBEHHOTO MHTEJIJIEKTA
CIIOCOOHBI B PEXXMME pealbHOrO0 BPEMEHU YIPaBJISITh MAPKETUHIOBBIMM MapamMeTpaMu, FreHepu-
poBaTh KpeaTWBbI U TEePCOHATM3UPOBATH TPEMIOKEHUSI, SKOHOMSI peKJIaMHble ACHbIM U Bpe-
Ms1 nepcoHana. Tak, Hampumep, reHepatopbl n3odpaxeHuii Midjourney 1 DALL-E no3Boauim
(unTex-kommnanuu Klarna cokpatuth LMK pa3pabOTKM pPeKJIaMHBIX MaTepuasioB ¢ 6 Helelb
0 7 mHeW, a Takke yMEHbIIUTh TaT Ha 700 onepaTopoB 3a cyeT BHeaApeHus: Al-acCUCTEHTOB
B CJTy>KO€ MOMIEPKKU.

3. PeBususi MmeamamMukca M OTKa3 OT «IIYCTbIX» KaHajloB. MHorue OpeHIbl cMellarT ¢o-
KyC C MMMIKEBBIX aKTUBaLMii Ha performance-MapKeTUHT, TAe KaXIblii BIOXEHHBINA pyOJb
JOJDKEH TIPMHOCUTL M3MEPUMBI pe3yiabTar. Performance-mapKeTMHT B OTJIMUKME OT MMUIXKE-
BOW peKjiamMbl TIPENrojaraeT orjaTy 3a KOHKPETHbIE NEWCTBUS MOJIb30BATENsI, YTO OOeCTeum-
BaeT IOJy4YeHHE MPO3pAaYyHON AHAIMTUKU B PEXUME peaJbHOro BpeMeHU. OIHOBPEMEHHO C
STUM OCYIIECTBIISIETCSI OTKA3 OT MYCTBIX M HEIOIIAIOIIMXCS METEPUHTY (M3MEPEHUI0) KaHAJIOB.
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Takum o6GpazoM, Ipu BbIOOPE OAHHOW CTPATErMM PEKOMEHIYETCS €KEMECSIYHO OCYILECTBJISIThH
MOHUTOPUHT KaHaioB 1o cooTtHolueHuto CPL (Cost per lead) — uenbl ntuga — Kk CPA (Cost per
action) — oruiare 3a geiicteue. Ha ocHOBaHMM MOHMTOpPUHTA KaHAJbl C HEOMPaBAAHHO BBICOKOM
CTOMMOCTBIO MPUBJICUEHUS KJIMEHTa CIAeAyeT OTKJIIOYaTh, MapajieJIbHO MPOBOAS MOJIUTUKY Iie-
pexonia OT ycTapeBIIMX KaHAJIOB K HOBBIM (hopMaTaM (Harpumep, pekjiame B OHJIaliH-KMHOTea-
Tpax). MeauariaH He JOJDKeH BOCHPUHUMATBLCS KaK HeyTo Hesbibaemoe, OCH nojrkHa onepa-
TUBHO pearupoBaTh Ha U3MEHEHUsI KOHBIOHKTYPBI U OBICTPO MEHSTh CTPYKTYPY MapKEeTUHIOBOI'O
OromxKeTa.

4. OpueHTalMsl Ha COOCTBEHHbIC JaHHbIe (TaK HasbIBaemble first-party data — uHdopma-
1110, coOMpaemMyro HaIpsIMylo OT IoJib3oBaTesieit). JlaHHasl cTpaTerusi 0COOEHHO aKTyallbHa B
BIOXY YCUJIEHUS 3alllUThl MEPCOHAIBHBIX JAaHHBIX M YXXECTOUCHUSI 3aKOHOAATEJIbCTBA B 3TOMU
chepe. AHanu3 nHpopMauuu u3 CRM, uctopuu MoKynokK M MOBEACHWSI Ha CaiTe MO3BOJIS-
€T peaJn3oBaTh Oojiee OCO3HAHHOE TapreTvpoBaHue. Kak rnmokasbpiBaeT IpakTuKa, KOMIIAHUU,
BHEIpSIONIE cTpaTeruu padothwl ¢ first-party data, moOMBaIOTCSI CHUXKEHUSI CTOMMOCTU TIPU-
BlieuyeHus kianeHTa Ha 25—30 % Ha ¢oHe 3HaunTenabHOro npupocta ROI [14].

5. Ilepexon Ha opraHumyeckuil Tpadpuk. CrnenuajaucTbl OTMEYAIOT, YTO JIUIbl U3 OpraHu-
yeckoro tpaduka obxonarcsa Ha 60 % neliessie MO CpaBHEHMIO C IUIATHBIMM KaHajaMu [15].
HMuBectunium B KoHTeHT 1 SEO TpeOyloT BpeMeHU, HO B JIOJITOCPOYHOM MEPCIIEKTUBE MPUHO-
CSIT CTAOMJIbHBIN U TIPaKTUYECKU OeCIJIaTHBIM MOTOK KJIMeHTOB. [IpuMep ycnelrHoro keiica u3
POCCHUICKOM MPaKTUKU: 00pa3oBaTebHbIi MpoeKT SKkyEng caenan ctaBky Ha BUPYCHBIA KOH-
TeHT. Cepus kKopoTkux Buaeo «TikTok-1ikona anrimiickoro» Hadpana 80 MJIH MPOCMOTPOB U
obecnieursia +30 % pocra 3asiBOK Ha Kypchl TpaKTUYEeCKM 0e3 peKJaMHBIX 3aTpat [16].

Takum o6pa3oM, BIOOp TOU WJIM MHOM CTpaTErMyu ONTUMU3ALIMU MAaPKETUHTOBOTO OIO/IKE-
Ta 3aBUCUT OT CIeUM(PUKN KOHKPETHOTO OM3HEeca M TUIMa PbIHKA, HAa KOTOPOM OH paboTaer, a
TakxXe OT CeIMEHTOB IOTpeOUTesIe, Ha KOTOPble OPUEHTUPOBAH MPOMYKT.

3aknioueHue

B kauecTBe mepcneKTUBHBIX HaIlpaBJICHUIN Pa3BUTHUSI MPEACTaBICHHONW B JAaHHON CTaThe
METOIMKHM MOXKHO paccMaTpuUBaTh: BO-TIEPBBbIX, YYET 3aTpaT Ha MNpUBJICYEHUE KIMEHTOB U3
pa3HBbIX KaHAJIOB B pa3pe3e «TOYeK KacaHWsl» (Hampumep, 3aTpaT Ha KOHBEPCHUIO U3 3BOHKA BO
BCTpeuy, M3 BCTPEUU B CACJIKY) — IOApPa3yMeBaeTCsl, YTO pa3HbIe TUIIbI KJIMEHTOB MOTYT Tpe-
0oBaTh pa3HOro oObemMa PecypcoB ISl UX YAEpPXKaHWUS; BO-BTOPbIX, TMHAMMYECKUIA XapaKTep
rpolecca JUIoreHepaluud — HE COBCEM KOPPEKTHO MPOBOAUTH ONTUMM3ALMIO IJIs KaxKI0TO
rnepuoaa B OTAEIbHOCTHU, MOCKOJBbKY 3TU MEPUOAbI, OYeBUIHO, B3aUMOCBSI3aHbl (Harmpumep,
BJIOKEHMSI B TEKYILIEM MECSLE MOTYT ¢ HEKOTOPBHIM JlarOM JaTh pe3yJibTaT B BUAE IPUPOCTa
KJIMEHTCKOI 0a3bl B CJIENYIOLIME MECSIbl); B-TPETbUX, CJAeAYyeT YYUThIBAaThb BO3MOXKHOE HaJu-
Yyye pas3IMYHbIX CIIOCOOOB B3aMMOJIEMCTBMSI C MOTEHIIMAIbHBIMU KJIMEHTaMM (TakK, He Bceraa
reHepalus JUA0B OCYIIECTBISIETCSI Yepe3 «IMOKYIKY» KIMKOB); B-U€TBEPTHIX, YUET CUHEPIeTH-
yeckoro 3¢gdekTa B3auMOJEICTBUS KaHAaJI0B KOMMYHMKALIVM.

I'oBopsi 0 mepcrnekTuBax BHEIPEHUs TpeuiaraéMbiX B paMKax JaHHOM CTaTbU MOIXOJO0B B
SKOHOMUYECKYIO TPAKTUKY, CJIeIyeT OTMETUTb, BO-MEPBbIX, HEOOXOAUMOCTh (PYHKIIMOHUPOBA-
Hus B OCHD KopnopaTUBHOI cuUcTeMbl cOOpa, XpaHEeHUsI U 00pabOTKU JaHHBIX OMEepPaTUBHOTO
yueTa; BO-BTOPBIX, HAJIM4KE y TepCcoHala JOCTAaTOUHOIO YPOBHSI KBaJM(MUKALIMU IJISI TTPOBe-
JIEHWSI pacyeToOB M MHTEPIIPETALIMU MOJYYEHHBIX Pe3yJbTaTOB; B-TPETbUX, HAJIUUYME B pacro-
pskeHun OCHD TpebyeMoro 1jiss KOPpeKTHOM paboThl Mojeieil MporpaMMHOI0 00eCIeueHMUsI
(HanpuMep, KoMMmepueckoil Bepcun Ms Excel nnbo crienMain3npoBaHHBIX MAKETOB UISL pe-
LIeHUS 3a1a4y JUHEWHON 1 HeauHeilHoi ontuMu3auun tuna SIMPLEX, AMPL uiu GAMS).
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